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STANDING REWARD OF $1,000 


FOR INCENDIARIES CAPTURE. 
Rochester Authorities Alive to Situation 
and Using Every Possible Means 
to Get the Fire-Bugs. 


At the instance of Mayor Edgerton 
the city of Rochester, N. Y., has offered 
a standing reward of $1,000 for the cap- 
ture and conviction of any of the in 
cendiaries who have created such ter- 
ror in the community within the2 past 
five months. The authorities are thor- 
oughly alive to the situation and no 
stone is being left unturned to arrest 
the scoundr2ls now at large. 

As indicating the activity of the fire 
bugs, eleven alarms for eight fires, sev- 
en of which were of incendiary origin, 
were sent in on the evening of the 19th 
inst. as follows: 

6:15 p. m.—Still alarm, old State In- 
dustrial School property, Backus street; 
building formerly used for vegetable 
storage, now filled with rubbish; inc2n- 
diary origin; damage slight. 

8:12 p. m.—Box 42, Grape and Jay 
streets; shipping warehouse of Langs- 
low-Fowler Company, 216 Jay street; 
incendiary origin; damage, $1,000. 

8:14 p. m.—Box 147, Jay and Oak 
streets; pulled for same fire as Box 42. 

9:09 p. m—Box 813, Lyell avenue 
and Spencer street; old Tierney arcade 
owned by Tierney estate and condemn- 
ed by fire marshal; incendiary origin; 
damage, $200. 

9:35 p. m.—Box 219, Dewey avenu2 
and Emerson street; old ice house on 
State Industrial School property; in- 
cendiary origin; damage, $500. While 
at same fire, firemen extinguished in- 
cendiary fire in Dewey avenue coope) 
shop. 

9:56 p. m.—Box 732, Frank and Bloss 
streets; vacant house at 196 Bloss 
street; incendiary origin; damage nom- 
inal. 

1:35 a. m.—Box 521, St. Paul and 
Pleasant streets; bara rear of 108 St. 
Paul street; incendiary origin; damage 
slight. 

3:00 a. m—Box 161, Standard sys- 
tem; barn of Yates Coal Company; in- 
cendiary origin; slight damage; eigh- 
teen horses rescued. 

Action by State Association. 

The Underwriters Association of New 
York State, has issued the following, 
concerning Rochester, to the member- 
ship offices: 

“At the last association meeting a 
resolution was proposed and commit- 
tees appointed, consisting of a sub-com- 
tnittee of the executive committee of 
the Underwriters Association, the dis- 
trict committee of Rochester and a com. 
mittee of the local board to investigate 
the conditions in Rochester relative to 
the many incendiary fires which have 
occurred for some time past. 

“The said committees met in Roches- 
ter on Friday, March 19, and conducted 
an investigation. 

“The chief of police, the chief of the 
fire department and the commissioner 
of public safety were called in consulta- 
tion with the above committees. 

“The investigation resulted in sub- 
stantiating the following facts: 

“1lst—That the authorities are alive 
to the situation and are using every en- 
deavor to correct the evil. 

“2nd—That twelve additiona} 
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THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL. $3,000,000. 
Assets, January Ist, 1909 
Liabilities (including capital) 
Reserve as a Conflagration surplus 
Net Surplus over all liabilities and reserves 
SURPLUS AS REGARDS POLICYHOLDERS, $13,682,821. 


$24,856,499 
14,973,677 
800,000 
9,882,821 


Insures against loss of real and personal property, rental income, 


use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 
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PITTSBURGH LIFE 


and Trust Company 
W. C. BALDWIN, President 
Endorsed at Home 
Issues the best Life—Accident and Health Policies on the market 
POSITIVE INSURANCE POLICIES 


Say what they willdo - = Do what they say 
Solicitors of this Company have a broad field of action. 


: Contracts Made Direct With The Company 
ASSETS $23,502,663.39 


Reserve on Outstanding Policies - $21,407,816.00 
All other Liabilities 491,611.00 


Assets in excess of all legal requirements, $1,603,236.39 
- $75,000,000.00 


Insurance In Force - . 
HOME OFFICE 


Pittsburgh Life Building > Pittsburgh, Pa. 











$3.00 a Year: 


NO MORE TERM INSURANCE 


WANTED BY NEW YORK LIFE. 


15c. per Copy. 


Order Effective May 1—No Good for 
Assured, Company or Agent—Com- 
missions Reduced. 


The New York Life has issued a 
special notice to its field force that a 
ban will be placed upon Term insurance 
after May 1, 1909. The company does 
20t want the business and will write 
it only in special cases where a pe- 
culiar reason exists for doing so, and 
even then the maximum commission 
paid will not in the most favorable case 
exceed 15 per cent. 

The notice of the company is as fol- 
10OWS: 

“This company has decided, on and 
after May 1, 1909, to practically discon- 
tinue writing Term insurance of all 
kinds. In the meantime, Term insur- 
ance will be issued only on the very 
best lives, and not to exceed $10,000 on 
any single life. * * * There is noth- 
ing in Term insurance for the man, the 
company or the agent. Let the othe 
fellows have the business—if they want 
it. 

Fears Limitation Law. 

“The New York Life wants to insure 
a man and pay the claim to his family 
whenever he dies, or if Endowment be 
preferred, to pay the amount to the in- 
sured himself if he survives the Endow- 
ment period, or to his family if he dies 
in the meantime. With the present lim- 
it of 150 millions, fixed by the law of 
the State of New York, this company 
dees not wish to occupy valuable space 
with Term insurance, to the exclusion 
of the real article, and against the best 
interests of agents, policyholders and 
public. The New York Life can get the 
full limit on regular lines. 

“In special cases, where peculiar rea- 
sons exist, the company may consider 
applications for Term policies, but in 
such cases after May 1, if policies are 
issued, they will be sent out subject «o 
adjustment of commissions, which will 
in no case exceed 15 per cent. broker- 
age.” 

Mortality Experience Higher. 

This action was foreshadowed in a 
Bulletin issued a month ago in which 
Vice-President Buckner paid his re- 
spects to Term insurance in no uncer- 
tain terms. He said: 

“We have never said much about 
Term insurance, because the subject 
has never seemed to be of importance. 
There are one or two thoughts which it 
may not be amiss to state briefly at 
this time, bearing on the general advis 
ability of Yerm insurance for those 
who want real protection and expect to 
live for a longer period than five, seven, 
ien or fifteen years, which are the peri- 
cds for which Term policies generally 
run. 

“Experience has shown that among 
those who have taken Term insurance 
there is a larger percentage of persons 
anxious to insure because of some im- 
pairment undiscoverable by the medical 
fraternity, with the result that a higher 
mortality is generally experienced un- 
der Term policies than under other 
policy forms. For that reason stricter 
lines are drawn for Term insurance 
than for other plans, and only those 
who come up to a very high standard 
are eligible. 

When Rates are Increased. 
“The great trouble with Term insur- 
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always a problem ahead of the man who 
takes it. The time will surely come, if 
he lives, when he will have to pay a 
higher rate, and the history of assess- 
ment and fraternal organizations and 
the like is filled with statistics to show 
how a raise in rates is invariably un- 
welcome, even though those who are in- 
sured can be teasonably certain that it 
is bound to come. 

“Insurance at increasing cost is about 
as old as insurance itself. It tempis 
the unwary, but they should at least 
know that it invariably fails in practice. 
The universal experience of all compa- 
nies in whatever country is that when 
the increased rate goes into effect the 
temptation to drop the insurance de- 
comes too great, with the result that 
these policies lapse in enormous propor- 
tions, a serious proposition for a policy- 
holder and company alike. 

True Plan of Insurance. 

“Next to being sure that he is in a 
sound company, a prudent policyholder 
will want to know that he will never 
be called on to pay an increasing rate. 

“In Term and Renewable Term poii- 
cies the price begins low and is higher 
later on. The New York Life sells such 
policies but does not recommend them 
as being comparable with its regular 
plans. No man has any assurance that 
his circumstances will improve, ror 
that the increased cost later in life will 
not bear on him even more severely 
that the lower price at the start. 

“The true plan of insurance is fram- 
ed around the idea of making things 
grow easier instead of harder as time 
goes on.” 





BAN ON PART-TIMERS. 


New York Life May Decide to Term- 
inate Connection of Such Men— 
Would Protect Regulars. 





Owing to the satisfactory business 
now being secured and to the convic- 
tion that the company owes a large 
measure of protection to the field men 
who are devoting their entire time to 
its service, the New York Lite is con- 
sidering the advisability of terminating 
all arrangements with part time solici- 
tors—those who have other business oc- 
cupations, but who devote some time to 
securing applications. 

In speaking of the matter to a repre- 
sentative of The Eastern Underwriter 
Thomas A. Buckner, vice-president of 
the company said that it seemed most 
probable that there would be little trou- 
ble in securing the amount of new busi- 
ness during 1909 which is permissable 
under the New York law, namely $150,- 
000,000, and that under the circum- 
stances there was no need of keeping 
men not wholly engaged in the work of 
life insurance. 
~ It will be recalled that the New York 
Life discontinued the issuing of new 
business for a period of five days at the 
close of 1908, fearing to overwrite its 
allotment under the law. This of course 
worked a hardship on regular agents 
and no doubt has considerable to do 
with the action now contemplated. 





Union Central Convention. 





A convention comprised of the lead- 
ing producers of the Union Central Life 
was held at the home office in Ciacin- 
nati last week, closing with a banquet 
at the Hote] Sinton, Saturday next. 

The new husiness for 1909 is over $1,- 
000,000 more than was secured during 
the same period of 1908 and judging by 
the enthusiasm shown this ratio of gain 
will be continued throughout the year, 
if not exceeded. 





The leading producers of the Equit- 
able Life will hold a meeting at Atlan- 
tic City, March 26, 27 and 29 for the 
purpose of exchanging ideas and to 
plan a strenuous campaign for applica- 
lions during the summer months. ‘The 
Philadelphia, Pittsburg and Allentown 
agencies will be well represented. 


NEW NON-PARTICIPATING RATES. 





Connecticut General Makes Reductions 
On All Limited Payment Policies— 
Minimum Reached? 





Effective March 15, the Connecticut 
General Life has reduced its rates on 
non-participating policies, covering all 
plans excepting Ordinary Life and 
Term, which will remain as heretofore. 
Speaking of the change the company 
says: 

“In considering this reduction we 
felt that we could rely wpon the in- 
creased efficiency of our agents, due to 
their equipment with the lowest rates 
that any company could offer as well as 
to greater enthusiasm and confidence | 
in the company, to more than offset | 
any loss that will accrue from the de- | 
crease in the premiums. There is a 
way other than by the production of a 
large business in which the agents can 
show their appreciation of the com- 
pany’s action; always keep in mind the 
fact that in order to carry our risks at 
the lowest cost to the insured we musi 
necessarily have a class of Insured 
upon our books who on the average will 
carry their policies longer and show a 
better mortality than is the case in 
other companies, and we must have a} 
few less not taken policies than our 
rivals. In a word, while the home of- 
fice may go as far as possible in reduc- 
ing the cost of insurance, it is largely 
in the hands of the agents by assisting 
us in a careful selection of our risks to 
make reductions possible and when 
made to keep such reductions perma- 
nent.” 

The new rates on limited payment 
and endowment policies are as follows: 





Age 10P.L. 15P.L. 18P.L. 20P.L. 
20) $36.45 $26.92 $23.80 $22.27 
25 39.56 29.25 25.88 24.23 
30 43.29 32.06 28.39 26.60 
35 47.78 35.46 31.47 29.53 
40 53.16 39.63 35.28 33.18 
45 59.69 44.82 40.13 37.90 
5u 67.69 51.49 46.50 44.19 
55 77.55 60.17 55.08 52.81 
60 89.93 71.91 67.02 65.00 
Age 10 Y. E. 15Y.E 20Y.E. 30Y.E 
20) $91.13 $57.67 $41.36 $25.90 
25 91.34 57.93 41.67 26.37 
30 91.66 58.32 42.14 27.12 
35 92.13 58.90 42.89 28.39 
40 92.85 59.84 44.13 30.48 
45 94.09 61.51 46.31 34.01 
50 96.33 64.47 50.11 39.73 
55 100.19 69.50 56.50 

60 106.65 77.92 66.89 


The rates for Ordinary Life policies 
paid up at age 60 are: Age 20, $15.94; 
25, $18.30; 30, $21.54; 35, $26.17; 40, 
$33.18; 45, 44.82; 50, 67.69. 

Rates for a twenty payment endow- 
ment, payable at age 70 are: Age 20, 
$23.71; 25, $26.01; 30, 28.82; 35, $32.30; 
40, $36.68; 45, $42.40. 





SURNHAM INDICTMENTS QUASHED 





Jerome Asks Court for Dismissal— 
Hopelessness of Further Prosecu- 
tion. 

Acting upon a motion of District At- 
torney Jerome, Judge Blanchard in the 
Criminal Branch of the New York Su- 
preme Court has dismissed five indict- 
ments—three charging forgery and two 
charging grand larceny—found on 
March 8, 1906, against the late Fred- 
erick A. Burnham, then president of the 
Mutual Reserve Life; George D. Eld- 
ridge, ex-vice-president, and George 

Burnham, Jr., for general counsel. 

The latter was found guilty and sen- 
tenced to serve a term of imprisonment, 
but shortly after commencing same the 
verdict was set aside and the prisoner 
given his liberty. 

It was thought that this decision 
would result in an abandonment of the 
cases against other officers, but such 
was not the case. The death of Fred- 


erick A. Burnham, during the latter 
part of December last, doubtless led 
District Attorney Jerome to decide that 
it would be useless to prosecute further. 
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Low Rates 


If you wish to give your clients the 


Best Protection 3% Lowest Cost 
get in touch with 


THE JAMES PERRY AGENCY 


of the 


PRUDENTIAL INSURANCE COMPANY 
20 VESEY STREET, 


High Guarantees 


NEW YORK CITY 
Liberal Policy Provisions 





Brokerage Business Especially Solicited and Every 
Facility Afforded For Closing It 














1894 


Admitted Assets 
1906 — $1, 226,696 
1907 ——$1,001 ,409 
1908 — $1,023,700 


Liberal Commissions 





The State Life Insurance Company 


INDIANAPOL'S INDIANA 
UNEQUALLED IN SPLENDID ACHIEVEMENT 
Management Economical——-—Growth Unparalleled 
Security of Every Policy Guaranteed by Deposit With the State 
of Indiana 


Assets Dec. 31, 1908, $7,378,853 
RECENT GAINS 


UNUSUALLY ATTRACTIVE AGENCY CONTRACTS 
Renewals on New Plan 


Address All Communications on Agency Matters to 


CHARLES F. COFFIN, 2nd Vice-Pres., 1231 State Life Building 


1909 


Surplus, $860,562 


Surplus 
$74,309 
$27,775 

$153,161 


Contracts Direct With Company 








BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
W. D. Wyman, Vice Pres. and Treas, 
J. M. Lee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of’ Mas- | 
sachusetts, commends itself both to policy- 
holder and agent. 
For circulars and rates address 

EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Boston, Mass. 
LEON F. FOSS, General Agent 
W. H. DYER, General Agent 


JOHN H. ROBINSON, General Agent 
253 Broadway, New York 








THE 


Union Central 


Life Insurance Co. 


OF CINCINNATI, OHIO 


JESSE R. CLARK, President 
ALLAN WATERS, Sup’t of Agents 


Well-informed insurance men need 
not be reminded of The Union Cen- 
tral’s reputation for LARGE DIVI- 
DENDS TO POLICY-HOLDERS. It is 
the company for the alert, intelli- 
gent agent who wants to win in 


competition. New and up-to-date 
1903 policies. 
Assets, $67,933,245 40 
Liabilities 65,244, 114.30 


Established 1867. Ins. in Force $269,000,000 











THAT NEW POLICY 


AND THOSE NEW RATES AND VALUES 


turn prospectives into policyholders. 
_ liberal policies and values, extremely 


Highly 


low 


premium rates, notable annual dividend record 
F. W. SMALLMAN, Manager of Agents for New York City 
1401 Empire Building 


F. C. SANBORN, Manager for Eastern Massachusetts 
31 Milk Street, Boston 


MASSACHUSETTS MUTUAL 


LIFE INSURANCE COMPANY 
SPRINGFIELD, MASS. 
INCORPORATED 1851 
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BILL DEEMED DESPOTIC, 


MODIFICATIONS TO BE MADE. 





Doubts as to Constitutionality of Pro- 
posed Measure Enlarging Powers of 
Insurance Department. 





At a conference held in this city on 
Saturday, which was attended by Super- 
intendent Hotchkiss of the New York 
Insurance Department and counsel for 
various life insurance companies and 
the Association of Life Insurance Presi- 
dents, the measure introduced in the 
legislature of this State, giving the Su- 
perintendent of Insurance the same 
power over insurance corporations as 
is now enjoyed by the Bank Commis- 
sioner as regards banks was discussed 
thoroughly. 

Superintendent Hotchkiss stated that 
he wished those present to feel free to 
make any criticisms deemed proper, as 
the idea of the meeting was for the pur- 
pose of ascertaining whether the meas- 
ure as outlined would be suitable for 
any contingencies which might arise 
and at the same time be just to insur- 
ance interests. 

Several of the attorneys. present 
pointed out the serious phases of the 
measure, indicating some of the compli- 
cations which might arise, also ventur- 
ing the opinion that such a law if 
enacted would be held unconstitutional. 

As a result of the discussion, Super- 
intendent Hotchkiss frankly said that 
very material modifications would be 
necessary and that the matter would be 
changed as quickly as possible. 
Statement by Superintendent Hotchkiss. 

Following «the conference Superin- 
tendent Hotchkiss gave out the follow- 
ing statement: 

“The conference begun yesterday be- 
tween leading legislators, representa- 
tives of the insurance companies and of- 
ficials of the insurance department, con- 
cerning the Grattan-Hamm bill, intend- 
ed to provide a means whereby delin- 
quent or insolvent corporations can be 
temporarily taken possession of and, in 
proper cases, liquidated by administra- 
tive process, was continued to-day. 
While there is not yet an entire agree- 
ment as to the best way to accomplish 
the result sought, yet it may be stated 
that certain of the provisions of the 
original bill will be considerably modi- 
fied. 

“With some slight changes in phras- 
ing the grounds which will set the law 
in motion and which are similar to 
those specified in the banking law were 
agreed to. Thus, it is likely that any 
bill which will have the support of the 
department will provide that the ma- 
chinery of the law will be set in motion 
not merely when the corporation is ac- 
tually insolvent or suffering from an 
impairment, but even when, while still 
solvent, it fails to observe the more im- 
portant restrictive provisions of the in- 
surance law, or is in such a condition, 
either financially or morally that the 
further transaction of its business will 
be hazardous to its policyholders or the 
public. 

“Various constitutional questions were 
somewhat elaborately discussed and are 
yet to be further investigated. It seems 
unlikely that such consideration will be 
completed before the adjourned hear- 
ing of the senate insurance committee 
set for Tuesday. It is thought, how- 
ever, that there will be little difficulty 
in reaching an understanding wherevy 
the State will be provided with a sum- 
mary and inexpensive liquidation of in- 
solvent insurance companies.” 

Encourages State Paternalism. 

A New York attorney, speaking of the 
proposed measure to the Journal of 
Commerce said: 

“The most noteworthy thing about 
the legislation recommended by the 
Governor in his special message is the 
astonishing growth of State paternalism 
it marks in the laws of to-day. I see 
that bills embodying Governor Hughes’ 
recommendations have been introduced 
by Senator Grattan and Assemblyman 
Hamn, and presumably they follow out 


the lines of the Governor’s recommen- 
dations giving the Superintendent of In- 
surance powers similar to those author- 
ized in the case of banking institutions 
by the banking act of last year. This 
means enormous steps taken in State 
paternalism such as would not have 
been supposed possible a few years ago. 
The amended insurance law, if it fol- 
lows the provisions of the banking act 
of last session, on which presumably it 
is modeled, will introduce provisions 
even more arbitrary and drastic than 
those of the Armstrong law. Especially 
is it a step in the direction of conferring 
arbitrary power on an individual never 
before dreamed of in our institutions. 


The Governor proposes to give to the- 


Superintendent of Insurance powers 
with respect to taking possession of the 
property and affairs of insurance cor- 
rorations and their liquidation analo- 
gous to the powers conferred last year 
upon the Superintendent of Banks. He 
allows proper provision for recourse to 
the courts as a safeguard against unjust 
or arbitrary action, but in such cases 
the mischief will probably have been 
done, so that this is shutting the stable 
door after the horse is stolen. 

Affects all Companies. 

“Decidedly this is the most important 
bill from this point of view introduced 
in the State Legislature this session. 
It is even more comprehensive than the 
Armstrong law, because it affects the 
fire and marine insurance corporations 
whose business may be subjected to 
sudden interference and suspension 
under the despotic powers given to the 
State Superintendent. If he thinks 
proper, acting on almost any hearsay re- 
port, this State official whose standing 
might not command general confidence, 
might come down and take possession 
of the property of any insurance cor- 
poration, and therefore kill its business 
at once. The public ought certainly to 
reflect on the tendency of such legisla- 
tion and not heedlessly acquiesce in it 
hecause some reforms were necessary. 

“This kind of paternalism was pre'li- 
cated when Federal control was given 
over the national banks in the currency 
act and the general public comment 
jast winter was that the Legislature 
had simply put the Federal powers into 
the hands of the State. But the State 
Legislature went further. The Federal 
authority appointed a receiver only 
when a bank was found insolvent, but 
the State Legislature says that when- 
ever ‘it shail appear to the Superintend- 
ent that any corporation or individual 
banker is conducting its business in anu 
unsafe or unauthorized manner, the 
Superintendent may forthwith take 
possession of the property and business 
of such corporation or individual banker 
(though the individual banker is not 
the creation of the State at all).’ 

“In the ordinary course of legal pro- 
ceedings there is always an affidavit re- 
guired, but here there is no such quali- 
fication. The only remedy is for the 
company injured to appeal for a court 
review, but if it gets an injunction with- 
in ten days from the Supreme Court of 
the district as provided for in the bank- 
ing law, its business may have been 
hopelessly impaired and its credit 
ruined.” 


A Birthday Effort. 





The Life Insurance Company of Vir 
ginia is not asking a great deal as a 
birthday gift from its field men—$5,000 
Ordinary from each superintendent, as- 
sistant and agent in eight weeks. Not 
much per man, but the aggregate will 
be quite a substantial amount. 

In other words the load will be easy 
if every man pulls his pound. 





Keeping in Touch With the Field. 





Darwin P. Kingsley, president of the 
New York Life, is on the Pacific Coast 
visiting the agencies of his company. 
Vice-president Thomas A. Buckner will 
leave early in April for a tour of the 
European offices, remaining abroad for 
about two months. 


THE EASTERN UNDERWRITER. 


SYRACUSE LIFE UNDERWRITERS. 





Successful Business Man Discusses 
Points in Salesmanship Before Un- 
derwriters Association. 





The March meeting of the Life Un- 
derwriters Association of Syracuse, N. 
Y., was held in the rooms of the Y. M. 
C. A. on Saturday fast. 

The chief address was that of J. H. 
Valentine, manager of the Amos-Pierce 
Automobile, his topic being “Salesman- 
ship.” Mr. Valentine is an enthusias- 
tic speaker and he brought out many 
points of interest. 

“Should, can and will 
life insurance,” he said. 

There can be no question as to an 
affirmative answer being given to the 
first question. People should have life 
insurance. It is not certain though that 
a man can have life insurance. This 
uncertainty and a possibility of its be 
ing a reality, is a strong argument why 
all should try to obtain insurance. 

Will they do so? This depends large- 
ly upon the salesman. Powers of sales- 
manship often lie dormant for want of 
development. Agents should use their 
efforts in developing ability, first to in- 
terest a prospect in life insurance, and 
then arouse a desire for it. The latter 
is what makes a man resolve to buy. 
The article life insurance men have for 
sale, he said, embodies the greatest 
and grandest blessing to all humanity 
except those of divine origin, and in 
fact Mr. Valentine believes that life in- 
surance was provided by the all-wise 
Creator. 

He emphasized the fact that life in- 
surance agents ought to be, and he did 
congratulate them in that they repre- 
sented a proposition where it was a 
violation of the law to give away part 
of the goods handled, or any portion of 
the commission derived from its sale 
He called attention to the privilege life 
insurance men enjoyed in organizing 
for protection against such unjust and 
unfair practices, pointing to the fact 
that in his or practically any other vo- 
cation it was a penal offence to organ- 
ize to protect commissions or other in- 
terests of those engaged therein. 

Point of Least Resistance. 

Mr. Valentine said that the agent 
would do well to operate along the line 
of least resistance, in other words 
strike the most vulnerable point. Ap- 
peal to the emotional side of people in 


people have 
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selling life insurance and not keep 
pounding away at the head of a man, 
forgetting entirely that he has a heart. 
Touch the heart strings and a respon- 
sive chord—application—will result. 

He emphasized the value of service 
for others. There js an old saying that 
the “man who never does more than he 
is paid for is never paid for more than 
he does.” This affords food for the 
life solicitor. Mr. Valentine urged 
those present not to hesitate to do a 
service outside of their business when 
opportunity presented, for in doing so 
you place him under obligations and in 
time if he don’t buy life insurance per- 
sonally, he will when possible recom- 
mend same to his friends. 

Several of the members spoke briefly 
on timely topics, all apparently thor- 
oughly enjoying tae gathering 





WHERE ROCHESTER EXCELS. 





Still Shows Lower Death Rate Than 
eny City With 69,000 Population or 
Over. 





While firebugs and other things are 
busy trying to burn: up the city of 
Rochester (N. Y.), one record which 
may be pointed to with pride is still 
maintained, namely, that of the lowest 
death rate of any city in the Empire 
State with a population of 69,000 or 
over. 

Here are the figures for 1908 as offi 
cially reported by the State Department 
of Health, each of the five boroughs of 
Greater New York being treated as a 
separate city: 


Popu- Deaths Yearly 

lation 1808 Rate 
Rochester 193,111 2,704 14.0 
Yonkers 69,503 1,065 15.3 
Buffalo 391,629 6,052 15.5 
Queens ....... 224,741 3,579 15.9 
Brooklyn 1,468,220 23,938 16.4 
Syracuse ..... 123,607 2.036 16.5 
Manhattan 2,254,629 37.726 16.7 
Albany ...... 190,000 1,842 18.4 
2 a ae 68,005 1,293 19.9 
Richmond 76,489 1,494 19.5 
ee APN 76,999 1,542 20.1 
Bronx 314,243 6,338 20.2 





Wolfe to Examine Great Western Life. 





As representing the Texas Insurance 
Department Actuary S. H. Wolfe. of 
New York, will at once begin an exam- 
ination of the Great Western Life In- 
surance Company of Kansas City, Mo. 








The Northwestern 


Mutual Life Insurance Co. 
of Milwaukee 


GEO. C. MARKHAM, President 
A. Ss. HATHAWAY, Secretary 


New Business Paid-For 





1905 - . - $90,334.038 
1906 - - - 93,563,452 
1907 - - - 102,233,634 
1908 . - - 109,773,709 


Each year larger than any in the 
previous history of the Company. 


Commenced Business 1858. 








| N8URANCE MEN will Note the signifi- 
cant increase in The Northwestern's 
new business during the past four years. 
IMPORTANT FACTS relating to this 
business are shown by the following per- 
centages: 


Expenses Mortality Interest 
1905 12.15 67 4.73 
1906 11.76 59 4.72 
1907 11.81 58 4.7 
1908 10.76 59 4.84 


demonstration that 


It is capable of eas 
e best Company to 


The Northwestern is 
insure in. 

See The Northwestern's Policy contract 
with its Dividend Options. Paid-up and En- 
dowment Options, Options of Settlement 
andthe Premium Loan feature. 

Issues Partnership and Corporation In- 


surance. i : 
For further information or an Agency, 


address 
H. F. NORRIS, 
Superintendent of Agencies. 











ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 


x] 


Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 
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AN INTERESTING CAREER. 





The rise of Jefferson Wallace, super- 
intendent of agents for the Scranton 
Life, in business life, is an inspiration 
and shows what may be accomplished 
when one fixes his mind upon accom- 
plishing something worth while. Mr. 
Wallace who came to the Scranton Life 
from Richmond, Va., is a Southerner by 
birth. A bootblack at seven, whose 
alma mater was the street, he later 
turned his attention to printing, start- 
ing with that great occupation known 
as the “printer’s devil.”” He then be- 
came a journeyman printer learning at 
the case, first to read books; then to 
love them. Finally he became a report- 
er, correspondent and editor. He was 
at one time dramatic critic of the Rich- 
mond Despatch and afterward on his 
own account, published the “Baton,” 
the “Critic” and lastly ‘“Wallace’s Illus- 
trated Weekly.” Subsequently he en- 
tered the employ of a large corporation 
remaining with it as chief clerk until 
its absorption by the Virginia-Carolina 
Chemical Company in 1895, when he en- 
tered the service of the latter corpora- 





JEFFERSON WALLACE. 
Superintendent of Agents Scranton 
Life Insurance Company. 
tion as manager of its printing and ad- 

vertising department. 
Mr. Wallace never attended a school, 


but was educated by his mother, and 
under her guidance became proficient in 
mathematics and the usual studies, be- 
sides being conversant with Latin and 
three or four modern languages. 

Like his father and grandfather Mr. 
Wallace has always been a politician 
and once missed a congressional nomi- 
nation which was the equivalent of an 
election by a scant margin. 

Entering the life insurance field the 
success of Mr. Wallace was as marked 
as in other vocations, he being a heavy 
producer of high-class business in Vir- 
ginia, Tennessee, Kentucky, Arkansas, 
Texas, Oklahoma, Kansas, Missouri and 
Dakota. An article appearing elsewhere 
in this issue will impress our readers 
with the fact that he is a man of con- 
siderable force with a thorough knowl 
edge of the requisites for success in life 
insurance work. 

Vermilye Agency Making Good. 

The H. Rowland Vermilye Agency, 
located at 141 Broadway, New York 
City, is making good from the word go 

Mr. Vermilye has just received a cer- 
tifieate and badge from the Prudential 
showing that he has qualified for mem- 
bership in Class A of the Prudential 
$100,000 League for 1909, being the 
eighth field man to qualify. 

He has also received a letter stating 
that he is the fifth representative to 
qualify for the trip to the Ordinary 
Agencies Convention to be held at 
Thousand Islands, Alexandria Bay, N. 
Y., September 7, 8 and 9 next. 

It is no mean honor to gain such 








recognition among a staff of men like 
those of The Prudential, and it is all 
the more creditable when one considers 
that the Vermilye Agency was noi 
formed until January 2 of this year. 

In addition to life insurance, accli 
dent, health, fire and burglary insur. 
ance is handled. 

A burglary policy_was placed by the 
sgency on January 11 and that night a 
robbery took place which resulted in a 
claim under same. Papers were filed 
on the 16th and the claim paid on the 
19th. 





EVADING ANTI-REBATE LAW. 





Syracuse Man Said to be Appointing a 
Large Number of “Sub-Agents.” 
His Modus Operandi. 





Syracuse life men are quite exercised 
relative to alleged underhanded meth- 
cds of getting business employed by a 
representative of one of the leading 
companies Going business there. 

His modus operandi, wh2n in competi- 
tion, is to appoint some person in the 
office, or employ of a prospect, as agent 
for placing the business and when the 
regular commission is allowed to the 
“zo-between” it may incidentally find 
iis way back to the assured. Such a 
practice is viewed with far more con- 
tempt that where a man comes right 
out in the open and gives a rebate. Ia 
one instance, however, the agent or 
manager is in danger of punishment for 
violation of the anti-rebate law while 
the other method is supposed to furnish 
a loophole through which the guilty one 
may escape. 





PHILADELPHIA GENERAL AGENT. 





R. G. Slifer of Pittsburg to Represent 
the Equitable Life of lowa There 
—A Man of Experience. 





What seems to be a good appointment 
is that of R. G. Slifer as general agent 
of the Equitable Life of Iowa at Phila- 
delphia. 

Mr. Slifer, until recently, represented 
the Provident Life and Trust Company 
in Pittsburg, so that he has been 
schooled along conservative lines fol- 
lowed by the Iowa institution. 

In his new connection as in the old 
Mr. Slifer will represent a company that 
stands for the best practices in the 
business, preferring permanency and 
good results to policyholders. rather 
than excessive production of new busi- 
ness. 





Commends Company. 





In submitting to E. W. Randall, pres'- 
dent of the Minnesota Mutual Life a 
copy of the report of his examination 
of the company, Commissioner Harti- 
gan of Minnesota says: 

“T note with pleasure that the loss 
in surplus has ceased and that even 
upon the basis of our report you show an 
increase of surplus over that at the end 
of the previous year. While the in- 
crease in surplus over that of last year 
is not great, as shown by this state 
ment, it should be noted that this state- 
ment of your financial condition is upon 
a basis quite different from that as- 


sumed in the report made by the com- | 


pany as of December 31, 1907. The sur- 
plus of the company has actually in- 


THE 








GETTING BIG APPLICATIONS. 
Unprecendented Results in This Line T 
Since Opening of 1909 by New York FIRST MUTUAL 
Life. Chartered in America 





A substantial evidence that life insur 
ance is rapidly regaining its own is 
shown by the announcement of the New 
York Life that never have so many ap- 
plications of large size been received as 
have been received by the company’s 
field men since the opening of 1909. 
These applications have ranged from | 
$20,000 each upward. | 

As the company states this indicates | 
“that the best judgment of the country | 
is favoring life insurance as the one} offers the very best possible 


ili d instay i security, with a safe, 
oer ie ee | equitable contract. 
mercial affairs. 


NEW ENGLAND MUTUAL 


Life Insurance Co. 
BOSTON, MASS. 








Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 





FINANCIAL STATEMENT. 





No lowa Department. 





| Assets Jan. 1, 1908...... $44,182,875.18 
The hopes of those wno favored | Surplus. s....c.scscscc. 8/028742.88 


separate department for the supervision | 
of insurance in Iowa have again been | 
blasted, the legislature having voted to | 
indefinitely postpone action on the bill | 
presented for this purpose. | 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MOTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 
all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 

















( Course of In uranc® Education 


01] ; Department for Furnishing 
i Prospects. New Model Policy 


Witt Plough the Field and Assure 
the Harvest for Good Agents. 


Phenix Mutual 
Life Ins. Go., 


HARTFORD, CONN. 


Write Home Office. 


UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 
THE 


Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends. 














creased about $20,000 during the last | 


year. You can, I believe, feel assured 


that the present basis is one that will . 


need no further revision. I agree very 
fully with the statements of the Bxam- 
iner, under ‘General Remarks’ in the 
report, and I can see absolutely no rea- 
son why your company should not ad 
vance rapidly and give satisfaction to 
its policyholders.” 











N. H. Lassiter has been elected prest- | 
dent of the Fort Worth Life Insurance 
Company, Fort Worth, Texas, to suc- 
ceed J. Y, Hogsett 
signed. 


who recently re- 


THE MUTUAL LIFE 


Insurance Company of New York 
OLDEST STRONGEST 
IN 


AMERICA 





Largest Margin of Assets in Excess 
of Legal Liabilities. 

No Company More Economically 
Managed to-day. 

The only company which has in- 
creased its dividend scale four years in 


succession—1906, 1907, 1908, 1909. 





For terms to producing agents address : 
GEORGE T. DEXTER, 2nd Vice President 
34 Nassau Street, New York, N. Y. 
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Attractive Features of Life Insurance Salesmanship * 


Necessity Made a Man. 

I am going to write a little story 
about a man whom I shall not name, 
though every insurance man in Louis 
ville will know whom I refer to. 

Fortune, at his birth, had endowed 
him with brains, and that other sponsor, 
Necessity, had infused energy into his 
blood. He had begun life in a stable 
and when he was twenty years of age 
was a cabman. He earned, I suppose, 
a matter of ten or twelve dollars a week 
and, maybe, his wife took in washing— 
I don’t know about that; but they man- 
aged to live somehow, and if the kids 
played in a mud-puddle they were none 
the less happy and healthy for that. 

One day, the man lost his job (he was 
living in Memphis then), and after 
trudging the streets for a couple of 
weeks looking for work, he came tothe 
conclusion that no work was to be had. 
He couldn’t decide whether it would be 
better to go down to the Lee Line pier 
and jump into the Mississippi or enlist 
in the army at $13 per. Maybe he didn’t 
like the look of the figures $13 (some 
people are superstitious, you know), 
but, anyway, he hadn’t decided, when 
he met an acquaintance who happened 
to be a life insurance agent. 

The insurance man advised him to 
try the life insurance business. Like 
many a man, he didn’t think he could 
sell life insurance, but he was willing 
to try. Mark you, he was willing to try. 
Let’s see how that looks in caps— 
WILLING TO TRY! 

Well, he tried. The usual result fol- 
lowed, the result inevitably follows 
when a man tries. 

I saw him in Louisville a few months 
ago. Prosperity exudes from every 
pore. His wife wears Worth gowns 
and his children are being educated at 
a fashionable and expensive school. 
Yet, less than ten years ago, he thought 
the world had come to an end when he 
lost a $12 job. 

This tale might have been told in 
three words—Life Insurance Business. 

* - . ? 
The World’s Greatest Business. 

What a wonderful, responsive, nerve- 
building business is the life insurance 
business? In what other business can 
a poor man, a man without technical 
education or previous training, capital- 
ize himself for a million dollars, be his 
own boss and draw handsome dividends 
with no other capital than ordinary in- 
telligence and unflagging industry. 

It is true that the life insurance busi- 
ness requires the highest order of sales- 
manship; but it is equally true that it 
brings the largest returns. There is no 
business under the sun in which capital 
is not required which pays so hand- 
somely as the business of selling life in- 
surance. Better stiil, the life insurance 
business is the one business in which 
every man is paid strictly according to 
what he is worth. 

But mark you, the life insurance man 
earns every cent he gets. 

He Earned a Fortune. 

Down in Georgia, there was a young 
man named Bob Plant (this was thirty 
years ago), who signed a contract with 
a northern life insurance company and 
went out to sell life insurance. He was 
full of energy, he had brains, and—as 
a matter of course—he prospered. Grad- 
ually, he began to hire other men to as- 
sist him, and after a little while, he was 
at the head of a general agency that 
covered part of Georgia and part of 
Florida. Slowly, but surely, the busi- 
ness grew. After a while the Plant 
agency employed hundreds of men. 

After many years, Plant’s hair began 
to whiten about the temples; the lure 
of the old plantation on the Savannah 
river, the slumberous cotton fields, the 
drowsy live-oaks, grew too strong to be 
resisted, and — Plant, after thirty years 





*Jefferson Wallace, Superintendent of 
Agencies for the Scranton Life Insurance 
Company in the “Record.” 


ot activity, sold bis contract—tfor sls 
nunared thousand dollars, 

There was no other business under 
the sun in which be could have earned 
so much, without a cent of capital; but 
he had earned every cent. 


The True test of Merit. 


Uadoubtediy, the test of merit, where 
lite insurance companies are concerned, 
lues in tae way the business sticks—or 
in the way it doesn’t stick. lt may be 
easy enough, by resorung to high-pres- 
sure methods, tw put on Huge volumes 
ot business; but to hold the business is 
quite another matter. 

Let us not torget that, whea the busi- 
ness is written, the company’s ageat is 
present, armed with facts that 
and figures that convince, and enforcing 
both tact aad figure with his own im- 
portaat personality; but, when the sec- 
ond premium talis due, the policyholder 
is alone; the agent no longer stands at 
his elbow to point out and to explain; 
the policy must tell its owa story, must 
convince of itself. When the applica- 
tion was written, the beauties oi the 
contract were descaated upon by one 
who knew the contract as though it 
were the well-thumbed spelling book 
which dear old Professor McGuffey 
wrote years aud years ago; while now 
(when the second premium is due) if 
there are any clauses in the contrace 
that bear hardly upon the policyholder, 
they stick out like sore fingers, and you 
may be sure that if the policy-holder 
pays the second premium, it is because 
he thinks to himself: “That is a good 
contract—I made no mistake!” 


Wherefore, the test of merit, as hath | 


been written above, lies in tae way 
the business sticks—or doesn’t stick. 





FOR INCREASED ACTIVITY. 





Announcement of the James Perry 
Agency of the Prudential Relative 
to Incorporation. 





In connection with the incorporation 
of The James Perry (New York City) 
Agency of the Prudential, announce- 
ment of which was made in last week's 
issue of The Eastern Underwriter, Mr. 
Perry, president of the corporation, 
says: 

“The James Perry Agency will con- 
tinue to be distinctively and officially 
representative of the Prudential. It will 
pursue the same progressive and untir- 
ing methods characteristic heretofore of 
its conduct, with the added effective- 
ness following on a closer organization. 
The past activities of the Perry Agency 
have placed it in the front rank of all 
the vigorous Prudential offices, and it is 
the intention of the present manage- 
ment to increase these activities in 
much greater measure to a point con- 
sistent with the tremendous field of op- 
portunity offered by the Prudential. It 
will be the desire of the Agency to at- 
tract to it the highest and most intelli- 
gent class of agents and brokers, and 
every legitimate effort will be made 
closely to associate the interests of such 
representatives with the Agency’s own 
interest. 

“Herbert N. Fell comes to the Agency 
needing little introduction to the insur- 
ance world of New York. He has a 
clear cut record of being for years one 
of the most successful insurance man- 
agers in the country. His reputation 
for fair dealing requires no specific ref- 
erence. He has a thorough understand- 
ing of modern office methods and a 
keen appreciation of the fact that 
energy, tact and integrity are the car- 
dinal essentials of writing life insur- 
ance.” 





Received With Thanks. 


From the Insurance World, of Pitts- 
burg, wé have received its bound vol- 
ume, No. 35, covering the issues for 
1908. The World has long held a prom- 
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rr Written During The First Four Weeks! ) 





Doesn’t that look as though we meant business ! 





We have a plan that is a plan. 


This business has all been written and paid for and is on the books. 
It is the result of perhaps the most enthusiastic combination of 
insurance spirit that has been known for——quite a long time. 


An attractive guaranteed dividend policy with stock option. 

Every agent on our force has been making good. 

Every single man has netted a nice little profit on his month’s busi- 
ness and some of the boys have made a record-breaker-—way beyond 
anything they ever before accomplished. 

If you are a LIVE WIRE an want to connect up with the MAIN 
BATTERY, get in touch with me at once. 


W. E. A. WHEELER, President 


Standard Mutual Life Ins. Co. of America 
Home Office: Commonwealth Building, Pittsburg 


ve 








Louisville, 
ABSOLUTE 


policy 





Citizens Life Insurance Company 


The Deposit held by the Treasurer of the STATE OF 
KENTUCKY Guarantees the 
issued by 


LIBERAL CONTRACTS 


W. H. GREGORY, President 


Kentucky 
SECURITY 


teserve on every 


this Company 











WANTED 











CENTRAL NEW YORK 
Opportunity for first-class Life Insurance 
Salesman. MUST BE A PRODUCER. 
Largest city in district: Best territory 
in state. A. 1. Contract to right man 
Permanent position. Address L. A. K. 
EASTERN UNDERWRITER. 


PRODUCERS OPENING 
In Large Northern New York City with 


best proposition in Life Insurance on the 
market. Want a man WHO CAN SELL 
his goods. If interested get in touch 
with— Address 

K. B. P.. EASTERN UNDERWRITER 








A LIVE STOCK INSURANCE CO. 
Preparing to enter New York and New 
Jersey, desires representatives in these 
States. Opening for General and_ Local 
Agencies. 

Address “ Live Stock ” Care of 
THE EASTERN UNDERWRITER. 


FOUR HIGH-CLASS INSURANCE or 


Pank Stock Salesmen in a proposition 
backed by men of national reputation 
“Salary and Commission.” Address, A. L 


D., Care of EASTERN UNDERWRITER. 








1 DESIRE TO CORRESPOND with New 
York City Life Agents who wculd prefer an 
agency in one of the two largest counties 
in Pennsylvania, two million of business 
in foree in each county. This is an oppor- 
tunity where an agent can make money 
and live on the first year, leaving his 
renewals for future profit and saving. 

A salary is paid for care and supervision 
of old business, in addition to full New 
York State contract with renewals 

Do not reply to this unless you and your 
business will stand closest inspection. 
Address, PENNSYLVANIA, Care of 
EASTERN UNDERWRITER OFFICE. 








STOCK SALESMEN 


A fully protected and guaranteed Life 


Insurance Agency Company's stock is 
being offered to the , publ lic It is a 
thoroughly established, dividend paying 
proposition, and eS by the under- 
lying guarantee ofa large Trust Company 
Salesmen will be furnished with an 
attractive and complete selling kit, and 
full line of letters of endorsement, and 
acknowledgements of receipt of dividends 
from stockholders, who are among the 
most substantial and well known business 
men—bankers, manufacturers and edu 
cators—in the South 

Liberal compensation to salesmen of 
abilit Address, SOUTHERN Mle 
Cc tare EASTERN UNDERWRITER, NEW 
YORK, N. 














inent place in the field of insurance 
journalism. 

We have also received a copy of “Fire 
Insurance in Pennsylvania for 36 
years” for 1909 published by Insurance 
World, for which we return thanks. 


Insurance Laws for Oklahoma. 


Oklahoma has now a revised cole of 
insurance laws, the bill legalizing same 
having passed tae legislature. 
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UNITED INSURANCE COMPANY 





Officers, Directors and Agents to be 
Practical Men—May Qualify 
in New York. 

Since our issue of last week which 
contained the first announcemeat made 
in the East relative to the formation 
of the United Insurance Company of 
Chicago, waich is to have a capital 
stock of $10,000,000 and a surplus above 
capital of $40,000,000, and which is to 
transact fifty-one branches of insurance, 
we. have received further information 
regarding the plans of the corporation 
and the powers contained in its charter. 

It has the autaority to transact life 
insurance business and to provide an 
indemnity for weekly and other period- 
ical payments for disability occasioned 
by accident to the person insured ; to 
make insurance on houses and all kinds 
of property against loss or damaze by 
fire, lightning and windstorm and doa 
general marine insurance business on 
all kinds of property in course of trans- 
portation, whether by land or water, 
and to “lend money on bottomry and 
respondentia;”’ to make insurance on 
the health of individuals aad against 
personal injury or death by ng ee 
to insure tae fidelity of persons a s 
places of public or private energy Hanggedh ns 
receive on deposit and insure t ye 
keeping of books, papers, moa on 
stocks, bonds and all other kinds of sd 
sonal property; to insure ye comgens ro 
or damage from burglary or ro a 
and against loss or destrucuon of mo : 
evs or securities in course of transpor 
tation by registered letter or — 
to engage in the writing of delity, 
court, contract and surety bonds _— 
transact the following kinds of mace 
laneous insurance: liability, plate eV 
boiler, credit, druggist liability, — 
tor, automobile, fly wheel, landlord _ 
bility, positions liability, dentists os 
bility, sprinkler leakage and bank —" 
posit; and generally to do aay and = 
other kinds of legitimate iasuranc 
business of every kind and character 
whatsoever which by law it 1s a powe! 

) 
ee Will Be “World Wide.” 

The promoters of the United believe 
that the consummation of its plans will 
mark a new era in insurance. rhe 
corporation, vast in its size, aad un 
limited in its scope of business, 1s te 
enjoy equal distinction in the breadth 
of its endeavor as it is proposed to ex- 
tend its business around the entire 
world, having substantial offices in each 
1emisphere. : 
Sader the plan proposed each city 
covered: will have four stockholders, 
these stockaolders being equipped for 
transaction of business of the compaay 
and settling all insurance. It is pro- 
posed to have the organization own- 
ed and controlled by the agents in the 
field. Every officer, director and agent 
of the company is to be a practica! in- 
surance man. The promoters say “This 
business has become a science and it is 
our intention to have a complete corps 
of specialists throughout our organiza- 
tion.” As regards tae handling of the 
finances of the company it is proposed 
to secure a finance committee “com- 
posed of men with close, perhaps official 
connection with the financial world, be- 
cause they are of necessity familiar 
with the financial movements and the 
value of securities in the open market,” 
such men however are not to be direc- 
tors of the corporation, acting only in 
an advisory capacity. It is proposed to 
have a directorate of from fifty to one 
hundred? 

The Underwriting Head. 

As regards the underwriting of the 
company, deemed the more important 
part, it is proposed to secure the best 

underwriter obtainable for each general 
class of business conducted, whica will 


probably resolve itself into the getting 
of some four or five high grade men; 
each will be held directly responsible 
for the results achieved in the branch 
of business under his supervision. 

Though no decision has been arrived 
at as to whether or not the corporation 
will eveatually qualify under the New 
York law, it may be stated that a ver) 
substantial office will be maintained 
here. 


Counter Considerations* 








1. If your property is destroyed by 
fire, as it may be some day, the income 
derived therefrom will terminate. 
Hence the need of fire insurance. 

2. If your productive ability is elim- 
inated by death, as it certainly will be 
some day, the income derived there- 
from will terminate. Hence the need 
of Ife insurance. 

3. You are strong—able to work, 
to earn money, to acquire more prop- 
erty, if what you thave should burn; 
yet you prudently carry fire insurance 
to protect yourself against possible loss. 

4. Your family are weak and help- 
less—able to earn little or nothing, if 
the bread-winner should be taken away. 
Do you carry sufficient life insurance to 
protect them aganst loss—to shield 
them from possible penury and want? 

5. Your buildings may never burn; 
comparatively few ever do. 

6. You are certain to die...It is only 
a question of time. 

7. If your property is destroyed by 
fire, your estate will suffer: but you w'll 
still be here to acquire more property 
and to provide for your family in the 
meantime. Your estate takes the risk. 

8. If your productive ability is termi- 
nated by death, Mary and the children 
will suffer, with no one left to provide 


food and shelter and clothing. Your 
family takes the risk. 
9. Hark! The fire bell rings! Too 


late now to insure your property, but 
you attended to that long ago. You 
would not have neglected it over night 

10. Hark! The door bell rings! It 
is the family physician. Too late now 
to insure your life. You always meant 
to attend to that, but procrastination is 
the robber of widows and orphans. 

*Copyrighted 1909, by Charles C. 
Jackson. 

(Permission obtained to reproduce in 
The Eastern Underwriter.) 





FICKLENESS OF WEALTH. 





The life insurance solicitor frequently 
hesitates when up against the man o° 
wealth, not being able to combat the 
feeling of security possessed by one 
whose fortune reaches the millions 
Yet a fortune is a treacherous “friend.” 
For instance, we find the following in 
a daily paper issued this week: 

“Three years ago Mr. — was 
worth $22,000,000. To-day he has less 
money than the average well-to-do citi- 
TF 4.2 








“Mrs. — has sacrificed her jewels, 
sables, silver, china, paintings, some 
nousehold furniture, and many other 


articles, to pay the biils of lawyers, 
stenographers, and others in connection 
with Mr. ———’s trial, as well as credi*- 
ors of Mr. — In one instance she 








THE BEST EVER 
Result of 65 Years Experience 
The 1909 Proposition 
of the 
STATE MUTUAL 
LIFE ASSURANCE CoO. 


of Worcester, Mass. 


If you are a live wire, investigate 
A. G. BULLOCK, Pres, 














B. H. WRIGHT EDGAR C. FOWLER 
Secy. Supt. of Agencies 
1860 49th Year 1909 


Home LifeInsuranceCompany 


of New York. 


GEORGE E. IDE. President 
NGG, Se cutucas see aie $21,708,901.70 


Liabilities (including’ Divi- 


dend Endowment Fund).. 20,471,723.76 
Dividend Endowment Fund 

(Deferred Dividends)..... 1,970,463.00 
OCR NING os osc wes cceuens 1,237,177.94 
Insurance in Force......... 88,368, 244.00 





The 49th Annual Report shows a gain 


in the amount of insurance in force; that 
assets were increased over $1,704,048.00 
and that over $467,700 was added to sur- 
plus account: 


THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
OF BOSTON, MASS. 


The Only Massachusetts 
Non-Participating Company 





The Most Modern Forms of 
LIFE, ACCIDENT AND 
HEALTH INSURANCE 


Correspondence desired with good 
Producers. References required. 


ARTHUR E. CHILDS, President 
WM. H. BROWN, Secretary and Treasurer 














RELIANCE LIFE 


PITTSBURGH 


Policies That Can’t Be Beat 


Assets 
Over Two and One-Hali 
llillions 


Exceptional opportunities for General 
Agents in 


PENNSYLVANIA 


OHIO, IOWA AND ALABAMA 
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FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


OF PHILADELPHIA 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply tt ALEXANDER McHNIGHT 
BROAD STREET 
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THE SATISFACTION OF 


DOING THINGS 


connecting with one which will help you 


wi 
to appreciate meritori- 
out of the race, write to 
TY MUTUAL LIFE. If you are now 














sold a pin that cost $4,000 for $1,500 to 
meet the bill of a stenographer, amount- 
ing to more thaa $2,000, because she 
had promised him that a part of it 
would be paid on a certain day. Her 
Fiftn avenue home is for sale, and she 
only remains in it because she can live 
there more cheaply than elsewhere. 
Up to a year ago she had seven ser- 
vants in her house; she has had only 
one for the last year.” 

What an opportunity there was for | 
life insurance, and the creation of an 
annuity for days of adversity in the 
above case. Yet the man referred to 
may have snubbed a solicitor who at- 
tempted to show the wisdom of such 
provision. 











Increase in Surplus Fund, 
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Providing His Premiums. 





A well-known business man, malager 
of a successiul corporation, altaougo 
me of the principai stockholders, re- 
celves a salaiy aS manager. 

He carries a iarge tine of life insur- 
ance, which he has taken and waich he 
does 


arries systematicaliy, as he 
-yerything. 
He could, without embarrassment, 


draw a check ior lus premlums when- 
ever they became due, but he adopts 
another course. we receives his salary 
as Manager every week, aNd irom il he 
takes a certain sum, whico he puts in 
an envelope which he keeps ia his 
office sate. He has airanged a.s poli- 
cies so that the annual premiums are 
due at about the same lme. When 
they are due the money is ready—the 
payment of a considerable sum ior pre- 
miums does not affect bis bank bal 
ance. In short, as he says, he hasn't 
felt it anywhere, ior he did not miss 
the weekly amounts pul away ior this 
purpose. 

The man who mainiains a reserve 
fund is a good man to ioilow, and the 
less burdensome lite insurance premi- 
ums are tO a man tne more ne values 
the insurance.—The security Agent, 





Liters and Leaners. 





two kinds of people on 
carth to-day, just two kinds of people 
no more I say. Not the sinner or saint; 
for its well understood, the good are 
half bad and the bad aie haif good. Not 
ihe rich and the poor; tor to count a 
man’s wealin, you must first know the 
state of his conscience and health. Not 
the happy and sad; for the swift flying 
years, bring to each man his laughter 
and to each man his tears. 

No; the two kinds of people on earth 
I mean, are the peopie who iiit and the 
people who lean, And where’er you go 
you'll find the world’s masses, are al- 
ways divided in just these two classes. 
And oddly enough you will find too l 
wean, there is oniy one lifter to twenty 
who lean. 

In which class are you? Are you eas- 
ing the load of overtaxed lifters who 

il down the road? Or are you a leaner, 
vy ho makes others bear your part of the 
labor and worry and  care?—Ella 
\\ heeler Wilcox. 


There are 








Sin of Lapsing. 


A helpful way to keep off lapses is to 
make a point of speaking to polic yhold- 
ers, While they are in good standing in 
terms of contempt of lapses. You 
thereby instil in their minds the idea 
that they will never be guilty of such 
a sin as lapsing a policy.—Lite Ins. Co. 
of Va. Standard. 





For Developing Eastern Fields. 





Milton S. Koblitz, recently appointed 
Agency Manager of the Pac ific Mutual 
Indemnity Company of California, is 
now located in New Yor x. from which 
headquarters he will operate for the 
purpose of developing the monthly ac- 
cident and health business of the com- 
pany in eastern fields. Mr. Koblitz is 
equipped with a fine line of policy con- 
tracts, backed by a strong institution, 
and personally has ‘a good supply of 
energy, ambition and eninus:asm. Not 
a bad combination. 





Value of an Agency. 





An agent writing Industrial accident 
and health business who had a monthly 
debit of $60 recently sold his ageacy 
for the sum of $800, says the Continental 
Agents Record. 

Waat is your ageacy worth? 





$800 would not put in much of a stock 
ot clothing or dry goods, nor of grocer- 
les, nor Oi drugs. Such an iavestmenz 
in any of these lines wofld probably 
not represeat more than a “one-man” 
establishment, and the returns there- 
irom, aiter deducting necessary ex- 
penses incident to such a business, and 
which are not iacurred in aa insurance 
agency, would in all likelihood be no 
more toan what is ordinarily termed a 
“lair living.” From this point of view, 
therefore, possibly the price at which 
this agency was transferred was 20t 
much out of the way. 

What do you think about it? Was 
the price exorbitant, or did the pur- 
coaser get a bargain? 





A Little “Slangosophy.” 





Begin! Sail in! 
Hard Work’s no sin! 
Don't stop to chin! 
Keep up the grin! 
You ll laurels win, 
And get the tin! 

Sail in! Begin! 





STOCK SELLING. 





Insurance Company Promotors Active in 
the West—Chicago a Centre of 
Operations. 





The many new life and casualty com- 
panies selling stock in the West have 
developed a big force of stock sales- 
men. Chicago is the hub of stock sell- 
ing activity. 

Rhodus Bros. gathered together the 
stars of this class and since their col- 
lapse they have distributed themselves 
to different companies. Every week 
scme company man is in Chicago to 
employ stock salesmen. 

The Union Casualty of Philadelphia 
has just opened a Western office at 
Chicago and is putting on a force to 
dispose of stock. It is selling chiefly 
lo owners or operators of risks, offer- 
ing a 10 per cent. brokerage on their 
business. 





Capital Advice. 





As a result of an experience of more 
than 35 years in the insurance business, 
I would advise every man to insure his 


stock of merchandise, his manufactory, 
his residence, his household goods, also 
the rents of ali real estate that he owns, 
the profits from his business, his liabil- 
ity as an employer, his valuable house 
hold appurtenances, such as diamonds, 
jewelry, furs, etc., from the depreda- 
tions of burglars and thieves and last, 
but not least, his own person, against 
the death that must eventually occur, 
as well as accidents that might and do 
occur every day. The cost of same 
while apparently large, is nothing com 
pared to the daily expenses we have to 
pay for such as clothing, rent, groceries, 
etc., which by assuming and accepting 
as necessary, and paying for as present- 
ed, we searcely feel, and we can all do 
the same with insurance of all kinds, if 
arranged for in a systematic and busi- 
ness-like manner (as I do individually 
and will explain to others when so re 
quested).—Walter Morris, Pittsburg, Pa. 





Connecticut General in New Hampshire. 





Following the resignation on March 


1 of E. a Owen, general agent at | 


Concord, N. H., cov ering the large por- 
tion of Sis ‘State, the Connecticut Gen- 


eral has appointed J. Benton Caldon, | 


general agent for the greater part of 
the territory. 

Chester S. Gray of Littleton, 
merly reported through Mr. Owen, has 
been appointed general agent for North- 
«rn New Hampshire. 





Capital $500,000. 





With a capital of $500,000, the Great 
Southern Life, of Houston, Texas, is in 
process of formation. O. S. Carlton is 
to be its president. 


Argus Chart. 





From the Rollins Publishing Com- 
pany, Royal building, Chicago, we have 
received the Argus Insurance Chart for 
1909 showing amount of indemnity of- 
fered and busines done during the last 
ten years by the principal American 
and foreign fire insurance companies 
in. the United States. 





The Oklahoma National Life Insur- 
ance Company with a capital stock of 
$500,000 is in process of formation at 
Oklahoma City. 





J G. Walker, President 


T. Wm. Pemberton, 1st Vice-Pres. 


W. L. T. Rogerson, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 2&Vikewta’ 


HOME OFFICE, RICHMOND, VIRGINIA 
The PIONEER Southern Industrial Life Insurance Company 
The OLDEST Southern Life Insurance Company 
The LARGEST Southern Life Insurance Company 
The Most Approved Forms of Life, Endowment and Industrial Policies Issued 
on Favorable Terms 


Assets, Dec. 31, 1908.. 


Insurance in Force, Deo. ‘31, 1908 . wee 
Payments to Policy Holders since Organization 





8,926,182.91 





JOHN HANCOCK 


Mutual 


Life Insurance Company of Boston 
Good Agency Contracts to Good Agents 


Apply to Home Office, 178 Devonshire St., 


Boston 


or to 


GEORGE L. STIMMEL 
General Agent 


FRANCIS MARSH 
Mgr. for Eastern Mass 


WHITE & g=NWICK 
State Agents 


220 Broadway, New York 202 Devonshire St., Boston Union Bldg., o Clinton St., Newark, N. J. 


The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requiremenis of the Massachusetts Laws. 
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The 
Metropolitan Life 


[nsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


~ Of the People 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1908 was: 


441 per day in Number of Claims Paid. 

6,343 per day in Number of Policies 
placed and paid for. 

$1,202, 353.00 per day in New Insurance 
placed and paid for. 

$166,634.00 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$126,996.37 per day 
Assets. 


JOHN R. HEGEMAN, President 


in Increase of 

















THE GREAT AMERICAN’S 
LIFE BOND 
AGENT’S CONTRACT 
With Monthly Salary 


Something entirely NEW in the 


ageucy line, securing the 








agent’s work as a 
Permanent Life Investment 
For Particulars Apply to 


THE GREAT AMERICAN 


LIFE INSURANCE COMPANY 
ST. LOUIS, MO. 
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YOU HAVE OFTEN SAID 


«Il wish I were in a business 
where my abilities would count; 











$ 4,444,711.62 one in which there is a greater 
63,309,202.00 


opportunity.” 


The Prudential 


| Life Insurance Agent isin just that 


position. 

His abilities 
count. 

His opportuni- 
ties lie with him- 
self. 

His promotion 
is on merit. 

The Prudential Insurance Company of America 
Incorporated as a Stock Company by the State of New Jersey 
JOHN F. DRYDEN, President. 


Write for Agency 
Heme Office, . - NEWARK, N. J, 
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Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y.; under the act of Congress 
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HEAVY LOSS—NO INSURANCE. 





A recent dispatch from Little Rock, 
Ark., stated that the finance committee 
of the Brinkley (Ark.) Relief Associa- 
tion, headed by Congressman Joseph 
Robinson had issued an appeal to the 
entire country to aid the tornado suffer- 
ers of Brinkley, claiming that the prop- 
erty loss exceeds $1,000,000, with but 
$6,000 tornado insurance. 

The premium charged for tornado in- 
surance is so smal] that the demand for 
it should be greater than at pr2sent. 
Imagine the chaos at San Francisco and 
Baltimore had there been no iasuzance 
as indemnity for tae loss sustained! 
Insurance is protection—it protects the 
individual, the corporation, the business 
and commercial life. It is a bulwark 
of strength to the property owner, the 
city and the nation; it gives a “peace 
of mind that passeth understanding.” 

But, why go further? The moral is 
self-evident. 





IN GOOD HANDS. 





A southern subscriber asks our opin- 
ion as to the advisability of paying to 
the Pittsburgh Life & Trust Company 
the premium due on a policy taken in 
the Washington Life. Taere is only 
one answer that any well informed per- 
son could give, namely: By all means 
pay it. 

The record of the management of the 
Pittsburgh Life & Trust has been such 
as to give the company a high standing 
among insurance institutions. Organiz- 
ed and backed by men, selected from 
the best business men and financiers 
of Western Pennsylvania, the company 
has steadfastly hewn to the line of good 
practices both in the home office and 
field. 

An idea of how the company has been 
received at home is shown by the fact 
that ft has about fourteen millions of 
insurance ia force secured direct from 
people in Western Pennsylvania, and 
Eastern Ohio. This has been ac 
complished without resorting to rebat- 
ing, twisting, special or board contracts, 
selling stock in connection with life in- 


STERN : 


an initial vclume of business on the 
books, which speaks highly for the 
ideals of its management. 

Another feature not to be overlooked 
is the fact that a good portion of the 
career of the Pittsburgh Life & Trust 
includes the “period of upheaval” in life 
insurance, during which the writing 
capacity of most companies has been 
diminished and the lapse record in 
creased. 

The management of the company has 
been such as to warrant the positive 
statement that the affairs of the policy 
holders of the Washington Life will be 
well taken care of under the reinsur- 
ance contract entered into. 





LIFE INSURANCE TAXATION. 


Pithy paragraphs and brief letters 
or articles submitted to policyholders 
showing the present unjust method of 
insurance taxation is bound to bring re- 
turns in the way of reforms. The Se- 
curity Mutual Life sends the following 


to its membership: 

Among the important questions con- 
fronting the life insurance companies 
of the United States is that of excess 
taxation. Statistics show that during 
1908 all the life insurance companies 
paid in taxes in th2 several states about 
$12,000,000 of this amount only about 
$4,000,000 was needed to maintain the in- 
surance departments of the several 
States. In other words, life insurance 
companies were taxed about $8,000,000 
in excess of the cost of state super- 
vision. These moneys, coming as they 
do from the policyholder, keep up the 
cost of carrying insurance and reduce 
the dividends payable to the policy- 
holder. 

“TAfe insurance in itself is a voluntary 
tax, self imposed by the most thrifty 
element of the nation, and for the most 
commendable objects, and to tax such 
efforts is to hinder thrift and to hinder 
the development of the finest traits of 
national life and character.” 

A concerted effort of all policyholders 
can bring about a correction of the laws 
governing these taxes and cause them 
to be placed upon a more just basis. 

We would like to send you literature 
giving more details of the foregoing if 
you are interested. 





CONSISTENCY. 





We have before us a copy of a pub- 
lication which severely criticizes the 
Northwestern Mutual Life on one page, 
and on another sings the praises of the 
American Temperance Life. 

One company, for several years has 
shown a larger increase in insurance 
in force than any other institution in 
the country. During its past career it 
has given and is to-day giving highly 
creditable results to policyaolders, 

The other concern—well, see the re- 
port on its affairs made by Otto Kelsey 
when at the head of the New York In- 
surance Department in 1907. 





SETTLING DIFFERENCES. 





We have received from Edward J. 
Wessels a copy of an eight page letter 
written to Superintendent Hotchkiss 
of the New York Insurance Department, 
relating to his controversy with John 
I. D. Bristol. 

After a careful perusal of same we 
see nothing in it that would prompt 
its publication in our columns, or add 
to what has already appeared. 


March 26, 1909. 








periodical as we interpret it to try 
cases, There is a wide difference be- 
tween the ideas of Mr. Wessels and Mr, 
Bristol as to the points at issue be- 
tween them and it is not for us to deter- 
mine which is correct. If the parties 
concerned are uaable to get togetaer, 
let the courts settle the matter. 





THE FIELD A BROAD ONE. 





Opportunities for Business Getting Of- 
fered Wide-Awake Surety Agents— 
Hustiers Needed. 





With the rapid growth of this country, 
the drift in business affairs is more and 
nrore toward accuracy in contractural 
relations, and away from the old fash- 
iened and but too frequently misused 
practice of working on sentiment. With 
this marked and altogether advantage- 
ous tendency, the demand for surety 
and fidelity bonds is steadily increasing, 
and it is doubtless but a short time be- 
fore the corporation form of indemnity 


entirely displaces that supplied by tae. 


individual. 

What this means to the field repre 
sentatives of surety companies is thus 
set forth by Col. J. Frank Supplee, as- 
sistant secretary of the United States 
Fidelity and Guaranty Company: 

“To secure fidelity application seems 
a specialty of many agents, as they 
clearly perceive the necessity o: their 
Clients providing against dishonesty 
by cashier, bookkeepers, clerks and 
others entrusted with the funds of their 
employers. 

“Many make a persistent and success- 
ful effort to bond the officers and em- 
ployes of banks, realizing that to secure 
the patronage of financial institutions 
is a good advertisement, for it is apt 
te bring in its train the bonding of their 
stockholders -and depositors. 

“There are many of our representa- 
tives, and in this case they are frequent- 
ly lawyers, who seem to work only for 
judicial bonds. This is, of course, our 
largest department and worthy of the 
closest attention, but there are other de- 
cepartmenis of the work which produce 
quick and satisfactory results to those 
who actively solicit. 

“Then there is the specialist in con- 
tract bonds. He is rather rare, but a 
comparison of results shows that some 
of our larger agemcy points are very 
keen upon this line, as it produces 
large premiums and quick returns. 
Many, however, having had some ap- 
plications rejected, owing generally to 
the absence of financial responsibility, 
have become discouraged and think it 
hardly worth while working for this 
cepartment. 

“To all such we wish to give encour- 
agement, as there is no department 
more anxious for business or more will- 
ing to approve applications. It is not 
hard to realize that contract bonds are 
hazardous and lack the element of hon- 
esty to prevent loss. A man goes to 
jail or becomes a fugitive from justice 
before we suffer loss on fidelity bonds, 
but a contractor fails and everybody is 
indifferent while we finish the work. 
File full financial statements with con- 
tract applications, and if they have suffi- 
cient resources to successfully complete 
the work there is little danger of our de- 
clining the business. 

“Burglary insurance should be active- 
ly solicited, as everybody owns some- 
thing which may be stolen. 

“Fraternal-order premiums are com- 
paratively small, but they are not un- 
duly hard to secure, prove profitable to 
the company and bring with them 
other applications. 

Internal revenue offers an interest- 
ing field for endeavor. You may not 
have any large distilleries or breweries 
in your territory, but there are few 
places which have no cigar and tobacco 
manufacturers, tobacco peddlers, oleo 





OF PERSONAL INTEREST 


All insurance men of Chicago rejoice 
in the appointment of Charles Dyer 
Norton, general agent of the Northwest- 
ern Mutual Life as assistant secre- 
tary of the treasury at Washington, D. 
C. He is one of the most brilliant men 
in the business and has devoted much 
time to civic affairs. He is 38 years of 
age and has been a Northwestern man 
most of his business life, aside from the 
few years he was with Scribners. 

Mr. Norton’s agency ranks next ito 
the famous Bristol office of New York 
as a great producing machine. He has 
conducted it ia a hightoned, yet aggres- 
sive way. 

R. H. Hobart will be in charge dur- 
ing Mr. Norton’s official life at Washing- 
ton with Jas. F. Oates as assistant. Mr. 
Norton has been given a leave of ab- 
sence by his company in order to ac- 
cept his new position. 











Dr. J. W. Simpson, general agent of 
the Fidelity Mutual Life in this city 
lost his life in a fire occurring in a Fifzh 
Avenue apartment, 24 Central Park 
South, on Thursday last. His body was 
recovered from the ruins the next day. 
He was 57 years of age. 

Dr. Simpson had represented th 
Fidelity Mutual here for the past eight 
years and was one of the largest pro- 
ducers in the company’s service. Pre- 
vious to joining forces with the com- 
pany he was associated with the New 
York Life as a special agent in Manhat- 
tan. He stood very high in life insur- 
ance circles. 

Among the New York visitors this 
week are H. M. Magill, secretary of the 
Central National Fire of Chicago; C. D. 
Hirst, secretary Commonwealth Fire of 
Ottumwa; Danford M. Baker, vice-presi- 
dent and H. A. Behrens, assistant sec- 
retary respectively of the Pacific Mu- 
tual Life of Los Angeles. 








President W. B. Clark of the Aetna is 
now on a trip to the Pacific Coast where 
he will remain for over a month. He is 
afflicted with nervous indigestion and 
will take a rest. He stopped last week 
en route to visit General Agent Galla- 
gher at Chicago. 





While retaining the titles of secretary 
of the Continental and the Fidelity Fire 
Insurance companies of New York City, 
J. E. Lopez and Edward L. Ballard, will 
each add thereto that of vice-president. 





With E. A. Elliott of Baltimore, as its 
State agent the Massachusetts Bonding 
and Insurance Company of Baltimore is 
now writing in Maryland. 





Now With The Aetna. 





W. G. Sheil, formerly with the Mu- 
tua] Benefit Life and State Mutual Life 
of Massachusets recentiy joined the 
forces of the Aetna Life under K. A. 
Luther, manager at Syracuse, N. Y. 





margarine or butterine makers. 

“In the official department bonds of 
State, county and city officials, their 
deputies and clerks, either elective or 
appointive, are being constantly needed, 

“Railroad and transportation bonds 
are a big subject, and while you may 
not be able to land the applications of 
the great railroad systems, you may 
nevertheless find frequent opportunity 
to secure bonds for electric lines, local 
express companies, shippers and for- 
warders. 

“An agency that works all Tines be- 
comes strong, just as an all-round, well- 
trained athlete, who has neglected the 
development of none of his limbs or 
organs, becomes the perfect specimen 
of physical manhood. 

“Change by restful toil is grateful to 
the human mind, and variety is not only 
the spice of life, but the greatest possi- 
ble stimulant for successful work.” 
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FIRE INSURANCE DEPARTMENT 





TIME 10 GET TOGETHER 


AT THE DISTRICT OF COLUMBIA. 








Local Men of the Territory Heartily 
Sick of Rate-Cutting—Would Wel- 
come an Association. 





Washington, D. C., March 23.—In 
writing the Riggs House, one of the 
famous old hostelries of this city, at 
sixty cents for five years, whereas the 
old tariff was six per cent. per annum, 
it would seem as though the last die in 
the rate demoralization that has ob- 
tained in this territory for months past, 
had been cast, and the great majority 
of the local agents are of the opinion 
that it has. 

That the agents are thoroughly dis- 
gusted with present conditions, whereby 
their incomes are cut savagely, goes 


without saying. They realized what a_ 


suspension of the tariff meant, before 
such action was decided upon by the 
companies, and made a vain effort to 
hold together, even after their respec- 
tive home offices fixed upon open war- 
fare. 

What they are now concerned about 
is a cessation of the present senseless 
and profitless demoralization. Any sug- 
gestion of agreement from headquarters 
will be welcomed by the agents and an 
earnest effort made to reestablish the 
business of the District wpon a basis of 
sanity and profit. 





OWNERSHIP OF EXPIRATIONS. 





President Evans of Fidelity Fire Claims 
Company has a Right to Offer Re- 
newal of Policy. 





President Henry Evans of the Fidel 
ity Fire and the Continental insurance 
companies, is not greatly concerned in 
the allegations that he has thrown 
down the gauntlet to the National As- 
sociation of Local Fire Insurance 
Agents on the question of ownership of 
expirations. 

The case at issue arose from a trans- 
fer of the company’s agency at Atlanta, 
Ga., from Haas, Mathews, Hill & Co., to 
Riley & Co. 

Upon receiving a notice from the Fi- 
delity of its intention of transferring to 
Riley & Co., Haas, Mathews, Hill & Co. 
wrote asking that the company give a 
reason for the change. 

The letter also stated that the busi- 
ness “given to the Fidelity since we 
have represented the company belongs 
to this office entirely.” 

President Evans replied to the letter 
as follows: 

Haas, Mathews, Hill Co., 
Atlanta, Ga. 

Gentlemen: 

“Your letter is referred to me. 
You say: ‘We have your letter of re- 
cent date advising us of your purpose 
to transfer the Fidelity from this office; 
in this connection we would like to ask 
that you give us a reason therefor.’ 

“Our reason is that we feel that our 
interest will be best served by making 
the change decided upon. 

“You further state: ‘We also wish to 
say that the business given to the Fidel- 
ity since we have represented the com- 
pany belongs to this office entirely.’ 

“We cannot concede this to be the 
case. We shall certainly furnish Messrs 
Riley & Co. with a record of the busi- 
ress on our hooks, for it will be neces- 
sary for them to care for it. The mat- 
ter of whether they will solicit renew- 
als or not is one that they will settle 
themselves. The policyholder is our 
customer as well as yours, and while 
we do not believe in any company’s 
aaaking a fight against an agent, unless 
there is some special reason for induc- 
ing such action, we do think that the 
company has a perfect right to offer its 
ecenewal to its policyholder. 

“We ‘will communicate with Special 


Agent Mell regarding supplies, etc. 

“With best wishes for your success, 
we are, etc. 

Yours very truly, 
HENRY EVANS, 
President.” 

Mr. Evans says that no good could 
have come from stating why the agency 
of the Fideiity was transiterred, whereas 
some feeling might have been caused, 
had a reason been given. 

As to the request that his company 
should not furnish Riley & Co. with data 
pertaining to the business on its books, 
Mr. Evans says: 

“They had to know what lines we had 
in order to properly protect our inter- 
ests. We did not ask them to solicit 
uny renewals, but if a property owner 
wanted our policy, | think he had a 
right to get it.” 





STANDING REWARD OF $1,000. 





(Continued from page 1.) 
clothes men’ have been detailed for 
special night work. 

“3rd—That they have apprehended 
and have in custody three or four sus- 
pects, two of whom they are quite well 
satisfied are guilty. 

“4th—That the authorities seem will- 
ing and anxious to co-operate with the 
Rochester Board of Underwriters ani 
are willing to accept any suggestions 
from them. 

“5th—Your committee will make an 
extended report of this and other in- 
vestigations in the near future and 
cover the situation more in detail and 
recommend the withholding of any ac 
tion pending a further report. 

“Since the meeting referred to above 
and on account of fires occurring the 
commissioner of public safety calied a 
meeting at 3 oclock Saturday morning 
and swore in 40 addtional ‘plain cloth: 
men’ makin 6€ in all and each block in 
the congested district will be covered 
by one man. They promise all the men 
necessary and will be governed anu 
comply with any suggestions of this 
committee.—Executive Committee: F. 
E. Burke, F. L. Curtis, Chas. Gibson, 
Chas. E. Dosser, W. C. Roach. District 
Committee: F. W. Kentner, C. W. 
Phelps, F. J. Sullivan, J. H. Vreeland, 
C. M. Tobin.” 

Commissioner Owen’s Position. 

To a representative of The Eastern 
Underwriter, Commissioner Owen re- 
viewed at considerable length the fire 
situation in Rochester, and the methods 
adopted to checkmate the incendiaries. 

He pointed out that the police had 
been systematically gathering in all 
street loafers and other suspicious per- 
sons, many of whom had been sent io 
the workhouse for periods ranging 
from 30 days to 6 months. Two plain 
clothes men from each precinct aave 
been on duty each night for the past 
six weeks, and all have been alert to 
detect the incendiarily inclined. 

In Mr. Owen’s opinion the local fire 
department is second to none other of 
its class in the country; the men being 
intelligent and prompt in attending to 
their duty, while the equipment is thor- 
oughly modern. During 1908, the com- 
missioner points out, while 1,070 alarms 
were responded to, but two bad fires 
resulted. 

Water Pipe Extensions. 

It is planned to extend the water 
pipe system to reinforce the general 
distributing scheme adopted in 1894 and 
approved by the National Board of Fire 
Underwriters committee on Fire Protec- 
tion. City Engineer Fisher estimates 
that the work outlined for the year will 
cost $125,000 in addition to the appro- 
priations in the tax levy for this year. 
Besides the replacing of existing mains; 
by larger ones, where required in ad- 
vance of improvements to pavements, 
it is proposed to extend both the do- 
mestic and Holly systems. 
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What would 
the directors 





say = 





caution? 


after a serious fireinyour 
property if they knew it wasdue 
merely to lack of reasonable pre- 
Yet every serious 
fire 1s due tojust that one cause, 
‘You can absolutely eliminate all 
er of serious fire in any 
building by equipping it with 


International Sprinklers 


They kill a fire before itgrows 
dangerous - A little heat starts the 
water flowing upon the danger spot. 
It cant fail. Its surer and cheaper and 
quicker than the fire department, be- 
cause it's always onthespot 

and gets busy when the 
trouble begins. Howabout 
this reasonable precaution? 
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ITS ANNUAL MEETING. 





Western Union to Gather in Atlantic 
City—Kansas Legislation Will be 
Given Consideration. 





When the Western Union holds its an- 
nual meeting at the Hotel Chelsea, in 
Atlantic City on the 14-15 and perhaps 
16 of next month, it is expected that 
the major portion of the time will be 
devoted to discussing legislative mat- 
ters, especially the statutes recently 
enacted in Kansas. 

While these latter do not become 
operative until June lst, company execu- 
tives are already worrying in the mat 
ter, appreciating more and more as they 
study the ill-advised legislation its 
possibilities, or probabilities rather, for 
trouble makiag. 

The statute compels the filing with 
the insurance department of eaca local 
tariff, together with the schedule upon 
which same was based. Of course the 
schedule to be offered is that prepared 
by A. F. Dean, and it’s doubtful if, aside 
from the expert raters, there are half a 
dozen men in the entire State of Kansas 
capable of properly applying it. How 
the insurance commissioner, with his 
lack of knowledze as to its composition, 
will make out, when the assured feels 
aggrieved concerning the tariff named, 
remains to be seen. 





ELLISON OR RUSH? 





Presidency of Insurance Company of 
North America May go to Either 
—Each Has Supporters. 





Philadelphia, March 24.—Intense in- 
terest was created in underwriting cir- 
cles in this city through the recital in 
last week’s issue of The Eastern Under- 
writer of the vain quest for a chief ex- 
ecutive of the Insurance Company of 
North America made by the directors 
of the institution. 

The proper man has not yet been 
found, and it is quite possible that the 
office will not be filled for three months 
or more. For a considerable period be- 
fore his death the late President Platt 
was anything but a well man, and the 
active direction of the Company’s af- 


fairs devolved upon Vice-President’ Eu- 
gene L. Ellison and Second Vice-Presi- 
deat Benjamin Rush; the former hand- 
ling the fire branch while Mr. Rush con- 
cerned himself with the marine depart- 
ment. No injury, the directors argue, 
can result to the business of the institu- 
tion through permitting the present 
status to continue for a period, and this 
will likely be done. 

Meantime, the special commitiee 
named to find a successor to the late 
Charles Platt, of wuich Henry W. Bid- 
die is chairman, continues and will hold 
until its task is accomplished. 

While the directors are exceedingiy 
reticent about discussing the affair, 
those claiming to know, assert that two 
factions exist on the board; the one 
favoring the elevation of Mr. Ellison. 
while the patrician and more progres- 
sive faction inclines to Mr. Rush. The 
latter is a young man about thirty-five 
years of age, and decidedly progressive 
While Mr. Rush's support is said to be 
more powerful than that behind Mr. El- 
lison, it is not yet strong enough to 
compel his advancement. 

If Charles Platt, Jr., head of the 
Philadelphia agency of Platt, Young- 
man and Company could be induced to 
take the chief executorship of the In- 
surance Company of North America, he 
could have the post at once, and there 
are those who believe that the problem 
will eventually be solved in that way. 

What the directors of the corporation 
are prepared to pay the incoming pres 
ident cannot be definitely ascertained 
but report declares it to be $25,000. The 
late Mr. Platt drew $20,000, and follow- 
ing his death the directors paid the 
estate that amount covering the 1909 
salary. 





Succeed W. L. Reynolds. 





S. Y. Tupper, Jr. and J. R. Daniel to 
Cover Alabama and Georgia for 
the German American. 





As special agent of the German 
American and the German Alliance In- 
surance companies for Georgia, Assist 
ent Secretary C. H. Coffin has appoint- 
ed S. Y. Tupper, Jr., naming at the 
same time J. R. Daniel as field man for 
Alabama. 
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GERMAN UNION FIRE. 





Official Report as to its Financial Con- 
dition—Large Agency Balances Out- 
standing. 





Insurance Commissioner Crouse, of 
Maryland, recently made public the re- 
sult of his examination of the German 
Union Fire, of Baltimore, the returns 
being as of December 31, 1908. 

The report, as noted in last week’s 
issue of the Eastern Underwriter, shows 
admitted assets of $385,631.58, with an 
additional $12,108 disallowed. The iia- 
bilities were placed at $127,332; of 
which $23,581, was for losses and $193,- 
750 unearned premiums. The capital 
was $200,000, and the net surplus $58,- 
29y. Outstanding agency balances <“2- 
sregated $49,043, of which $10,213 were 
over three monihs past due. 

From the report we quote:, 

“This company was incorporated De- 
cember 1, 19U6, and started business 
January 1, 1907, with a paid-up capital 
of $200,000 and a surplus of $100,000. 
This report shows that after a period 
of two years the surplus has been re- 
duced to $58,000, and it may be consid 
ered as still further reduced by the sum 
of $13,000, as hereinafter stated, leav- 
ing then only a working surpius of 
$45,000. 

“During the month of December, 1908, 
the controlling interests in this com- 
pany changed hands, and at meetings 
of the stockholders and directors held 
January 2, 1909, the present officers, as 
shown by ‘Exhibit B’ attached hereto, 
were elected; the sum of $5,000 was 
ordered to be paid to H. Knollenberg, 
former president of this company, as ad- 
ditional compensation for the year 1908, 
during which year he had been paid a 
salary of $2,400; a semi-annual! dividend 
vf 4 per cent. was declared and ordered 
paid, which dividend would amount to 
$8,000; and a contract with Dickson & 
Tweeddale to act as managers of the 
company was entered into. A copy of 
said contract is attached hereto mark- 
ed “Exhibit C” and made a part of this 
report, and your attention is called to 
the conditious of same. You will noie 
that a bond for $25,000 was to be given 
by Dickson & Tweeddale under the 
terms of the contract, but while they 
have been acting as managers under 
his contract for two montas, tuvy have 
not to this date, March 2, 1909, filed 
such bond.” 


A “CO-OPERATING COMPANY?” 





Unwillingness of Rathbone & Son to 
Have Assurance Company of 
America Listed as Such. 





After quoting from a recent issue of 
the Eastern Underwriter its story of the 
apture by R. C. Rathbone & Son, mana- 
cers of the Assurance Company of 
America, of two prominent New York 
>tate traction lines, and their placement 
abroad with London Lloyds, the “Ameri- 
can Agency Bulletin” in its March num- 
ber says: 

“The Assurance Company of America 
was at one time represented on the co- 
operating list of the National Associa- 
tion. After the San Francisco fire it 
einsured but soon resumed an agency 

usiness. When the announcement cf 
iis purpose to do an agency business 
was received, the National Association 
isked R. C. Rathbone & Son, who con- 
rolled the company, if they contemplat- 

1 operating in accordance with the 
rinciples of the National Association 

f Local Fire Insurance Agents. The 
vumpany replied that it was its inten. 
on to operate in accordance with caid 
rinciples, but that it did not care to 
‘ave its name printed in the co-operat- 
ng list for the present 
“The National Association suggested 
'f it is your intention to operate as 
mn agency company and observe good 
zency practices, the best evidence of 


he good faith of your intentions would 
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be to make your attitude known to local 
agents through the publication of your 
name in the list of companies co-operat- 
ing with the National Association. This 
would show that you believed in the 
principles of the National Association 
and were willing to have your name 
published as standing for them.’ 

“To this Rathbone & Son responded 
that ‘for certain reasons in connection 
with the reinsurance of a company’s lia- 
bility on February last, we do not care 
to have our name published as co-oper- 
ating with the National Association.’ 

“This will explain to members of the 
National Association, who may have 
noted that the Assurance Company of 
American was ‘among the missing’, why 
ihe company is not on the list.” 





LOSS FOR LONDON LLOYDS. 
Individual Underwriters Get Brunt of 
Damage Suffered in Lehigh Valley 
Railroad Pier Fire. 








Pier B, at the foot of Washington 
street, Jersey City, was wholly destroy- 
ed by fire on Friday, while considerable 
damage was suffered by Pier C, im- 
mediately adjoining. Tae piers were 
used as part of the freight terminal of 
the Lehigh Valley Railroad Company, 
and were congested at the time. A num- 
ber of freight cars heavily loaded, were 
on the sidings but the majority of these 
were hastily pulled to safety. The az- 
gregate loss is placed at $500,000. 

Pier B is included ia tae schedule of 
the Lehigh Valley Railroad Company, 
for the past three years placed by Bill- 
ington and Hutchinson of Philadelphia, 
whose company, the Jefferson, was used 
as warranty. The great percentage of 
the business, presumably, was given to 
London Lloyds. 

Prior to 1906, the scaedule of the Le- 
high Valley road was carried by the 
Railway Syndicate, the covering policy 
being written by the Liverpool & Lon- 
den & Globe Insurance Company. At 
that time the insurance on Pi2r B 
amounted to $175,000. 





OHIO GERMAN FIRE. 





Two Additional Indictments of its For- 
mer Managers—Embezzliement and 
Perjury Charged. 





Following the indictment of Judge 
Michael Donnelly, the former president 
of the Ohio German Fire, of Toledo, two 
others, formerly in the management of 
the concern have been accused, i. e., 
former Vice-President Frederick D. 
Prentice, and Miss Hope Yaeger, Mr. 
Prentice’s private secretary. Both have 
been arrested. 

An involuntary petitioa in bankruptcy 
nas been filed against former President 
Donnelly. 


A Faithful Employee. 








What legitimate ground there is on 
the part of certain members of the Un- 
derwriters Association of New York 
State for opposition to E. A. Fitzgerald, 
ihe chief electrical inspector of the or- 
ganization, those most familiar with Mr. 
Fitzgerald’s work, are at a loss to un- 
cerstand. 

Of the twelve or fifteen electrical in- 
spectors now in the employ of the As- 
sociation Mr. Fitzgerald ranks numbei 
one in point of service, having joined the 
staff over twenty years ago. Since that 
time he has traveled over every por 
tion of the State, critically inspecting 
work installed, or planning for its intro- 
duction, and the character of his service 
has ever been of the highest. No trace 
of favoritism has ever attached to him, 
Mr. Fitzgerald proving himself at all 
times a man of fine ability in his chosen 
work, and of tried honesty. Are men of 
such characteristics so numerous in the 


Empire State, that the services of a 
faithful employee can be dispensed 
with? 
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JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS. 








ARNOLD & WANNEMACHER 
REPRESENTING 
Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 
438 WALNUT ST., PHILA., PA. 


NEW YORK TORONTO 
LONDON CHICAGO 


McLEAN STINSON & CO. 


LIMITED 
Surplus Line Underwriters 
43 CEDAR STREET 
New York 
Telephone 264 John 
Direct Connection at London Lloyds 











ROBERT R. TUTTLE 
SYRACUSE, N. Y. 


New York and Pennsylvania 
GENERAL AGENT 
Reliable Fire Insurance Companies 











HERBERT BUXTON, Pres and Mgr. 


Buxton Insuring Agency 


63 William St., New York 


Excess Lines handled anywhere. 
connections at Lloyds, London. 


CORRESPONDENCE SOLICITED. 


Good 











Surplus Lines 


London Lloyds 


(iuaranteed Underwriters Only 


We can furnish you two plicies covering up to $60,000 on a single risk 
in seventeen (17) syndicates ecmposed of 116 guaranteed names of 
London Lloyds Underwriters that accept American fire business through 
our office. Immediate binders given ; 10% commission paid. If you are 
short of insurance send us full information, including list of the principal 
represented companies and amounts they carry. 


We invite your patronage and promise careful attention to your 


interest. 


MARSH & McLENNAN 


New York Office, 54 William St. 


Chicago Cffice, 159 La Salle St. 








105 WILLIAM ST. . 
PHILADELPHIA UNDERWRITERS 


New York Suburban Territory 


AUSTIN FIRE INSURANCE CO. 


OF TEXAS 


COMMONWEALTH FIRE INS. CO. 


OF TEXAS 














WHILDEN and HANCOCK 
GENERAL AGENTS 


REPRESENTING 


COMMONWEALTH FIRE INS. CO. 


Correspondence Solicited From Agents at 
Unrepresented Points 


» NEW YORK CITY 
REPUBLIC UNDERWRITERS 


New York, Pennsylvania and New Jersey 


FLORIDA HOME INS. CO. 


OF FLORIDA 


N.J. Penna. Del. and W. Va. 














WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'N, OF N. J. 
GEORGIA HOME INSURANCE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE INSURANCE GO., of Onlo 





100 WILLIAM STREET - - - - New York 
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CENTERING ON WEIDERHOLD. either in London Lloyds, or through the 
inedium of an organization of its own. 








fajority Sentiment Now Favors Geér- Rates upon the newer properties havo 5 
man American’s Special for Secre- been reduced to such a figure by the S. 
taryship of Middle Department. K. U. A., and kindred organizations s 





that the Company is once more being 
Philadelphia, March 23.—Sentiment cuvered largely by the home stock in- 

among company executives and a con- stitutions. 

siderable percentage of tield men, is 20w DE See 4 

understood to have focused upon Louis BAD FAILURE IN LONDON. 


NEWARK, N. J. 


Statement January 1, 1909 

















8 Ee $1,000,000.00 
Weiderhold, of Pittsburg, Western Long Established Lloyds Brokerage Reinsurance Reserve........... $663,370.13 
Pennsylvania special agent of the Ger- Firm of James Bischoff & Co. Goes Tee SR ee 20.6 
man American Insurance Company, as to the Wall. | ti nae hon 3g kee : pop 
the desirable successor to Edward B. As the forms for the present issue | Dc 2 nk 4 aman ein ee : 9 ° 


Creighton in the secretaryship of the 4¢ phe mastern Underwriter were beinz | 


Underwriters Association of the Middle -iosed yesterday word was received of | 
Department. The report is that Mr. the insolvency of the long established | 
Creighton will retire sometime in May, Lloyds brokerage firm of James Bis- | 
securing thereby a much needed vaca- choff and Company of London, England. | 
tion before assuming his new connec- There is no reason to be apprehensive | 
tion with the eggressive Philadelph‘a as to the Lloyds underwriting syadi- | 


SIE EOD cay scan ov vascckeaes $5,052,624.09 


DANIEL H. DUNHAM, President 
CHARLES COLYER, Vice-President 























, INGER, 
agency and brokerage firm of Henry W. cates because of this failure, Bischoff | Prepesed Heme oe na ey 
Brown and Company. and Company being brokers only. Es- — 
‘ Whether Mr. Weiderhold could be in- tablished fully a hundred years the firm 
duced to leave his present comfortable had numerous correspondents—fire and 
connection, severing thereby business marine—on this side of th2 water, and H. C, F. DOHM, Prest. J. PEREZ-PETINTO, Treas.-Sect. 
and social ties which bind nim in a_ the failure will cause the latter no end W 
peculiar manner, to take the manage- of trouble. BOROUGH UNDER RITERS 
ment of the governing organization, is INCORPORATED 
quite a question. Not that he fears the SEVEN MILLION DOLLAR LINE. . 
hard work or perplexing problems that 162 MONTAGUE STREET BROOKLYN, N. Y. 
are the inevitable accompanimeat of Business of Four Prominent Ohio Trac- PHONE 3712 MAIN 
the position—for he is accustomed to tion Companies Secured by CASUALTY INSURANCE AGENCY 
both, and has shown his capacity to Marsh & McLennan. BRANCH MANAGERS AND AGENTS 
meet and master them, but he is strong : 
ly attached to his home and kindred, Marsh & McLennan, of Chicago and PROMPT, EFFICIENT wae tg ~~ a 
and it would be exceedingly difficull New York, recently secured control of | SERVICE A SPECIAL 





for him to remove from Pittsburg, = 
where his entire life thus far has been 4 ’ J ‘ 
spent, as was that of his ancestors Offices at the former city, the business 
for several generations, to new fields. of four Ohio traction lines, insurance on 

If, however, he would accept the sec- which aggregates close to $7,000,000. 
retaryship of the association. there is The risks are: The Cincinnati Traction 


and are now placing through their 





CALIFORNIA INSURANCE CO. 


OF SAN FRANCISCO, CALIFORNIA 
New York Standard Statement, Jan. 1, 1909 


no doubt about his getting it. He is Company, Cincinnati Car Company, CAPITAL : t ‘ $400,000 
} known and trusted by head office men Ohio Traction Company and the Ohio All Liabilities, including Reserve. 381,653 
and special agents alike. Combining P!actric Railway Company. Total Accts . weet 978,605 
force with diplomacy, he has just the = aos smstial surveys of the risks Lice ie SURPLUS to Policy Holders . . 596,952 
qualities demanded of a man in an or °°S last July and have just been Increase in Assets . ‘ : ; 182.618 
anization post. In the administration completed. The Sreperwe, which tel Increase in Reserve ° ' 105,175 
’ affairs he would be cordially sapport- 42% with the best of their kind in the Increase in Surplus F , 45,764 


ed by his associates, a consideration of COUBtry, will be under constant and ex- 

very great importance pert supervision, and every known de- 
; Workin Quiet! vice installed for minimizing the fire FRANK C. STURTEVANT 
Members of the Gasentive committee, poaees aes mee Selene ae cere: MANAGER EASTERN DEPARTMENT 

of which v. O. Michael ot Richmond, euler” aaieiiins ae a dee ar eodeann CONFLAGRATION PROOF FOURTH AND WALNUT STREETS, PHILADELPHIA 

Ja., special agent of the British Ameri- +f am a ee 

can and the Western Assurance compa- and 15 fireproof transformers or sub- 


This Company has a record unequaled in the 
history of the Insurance business 














: oe stations. "ar barns , >en equip- REDTH YEAR 
nies of Canada, is a recent addition, eye png ag colar sees rae ere 
(having been chosen to succeed the pipes, water and 2 go ne gare: Ss UN 
2 a 8, é San« ‘Kets az 
late lamented H. M. Gibbs, of the Ger- extra chemical extinguishers. The us INSURANCE OFFICE 
man American) are working quietly but of oil torches. so danzerous maetion 
persistently upon the scheme of general = Me gcrous a practice, OF LONDON 


has been abolismed. Approved systems 


sate ace gy — Ba Rega prea for cleaning the barns have been adopt- i EN FOUNDED 1710 
under consideratio er alle ea rr “ at ed, while the employees at each build- United States Branch: 
on pArces wae: "Fotlowine teeta ing have been formed into fire fighting 54 PINE STREET, NEW YORK 
eg Be < - brigades and trained to the service: Ins. Co. of America 
; 2e » or- ; 2 ’ om ment : 
ance at the March meeting of the or 41) rules governing same are rigidly en ee ae 


ganization on the 16th inst., the com- fo , : WREW Yor. 171 LA SALLE STREET, CHICAGO 
> . . F reed, Fire xoms have beet . 
mittee adjourned at Atlantic City, ireproof oil rooms have been 


























rected, “ars rewired i ; Pacific Department: 
where, free from interruption, it con- iaomminn = om one Hay A N. E. Cor. Sansome and Sacramento Streets 
tinued its deliberations. ae we caeaaeiien ee a SAN FRANCISCO CAL. 
As any radical departure from present mt le a i aiid j 
, mph into such 5 > as reduce , 3 
methods of conducting Association af- ei od are fhe ge Rn Rad : - 9 Agents Wanted at Unrepresented Points 
fairs, will necessitate a change in the = oer mil 
constitution, of which purpose thirty 
days’ notice must be given, a series of EXCEPTIONAL FACILITIES OFFERED TO BROKERS AND ACENTS 
recommendations from the executive eS 
committee may be looked for at the or- 
ganization’s gathering next month. C LA R Ee N i E A. K R 2 U Ss E Be CO. 
Additional Water Supply for Glens Falls. GENERAL INSURANCE AGENTS 
If present plans be carried out the 325 WALNUT STREET, PHILADELPHIA, PA. 
city of Glens Falls, N. Y., will have a 
' new 150,000 gallon reservoir. in addi- PHILADELPHIA FIRST ACENCIES 
; tion to its present municipal water- Hudson Underwriters of N. Y. William Penn of Pa. Washington Fire Commonwealth Queen City 
works. It is figured that once the addi- 
tion be received Glens Falls will be ab- Firemens of New Jersey tenes Ss eee TERRITORY Continental of Row York 
solutely safe from water famines. Jefferson Granite State Hawkeye 
= Queen City Springfield F. & M. ; . Phoenix of Connecticut 
Within the month the pubtic. because William Pern Fire Washington Fire 
of hearings had before the Federal Gov- EASTERN PENNA.—SOUTHERN NEW JERSEY 
ernment authorities at Washington, has Firemens of New Jersey Commonwealth Franklin of Philadelphia 
been made acquainted with many of the a oa - f FWew York Concordia am laa 
q hitherto hidden ramifications of the Washington Fire” tag Phoenix of Connecticut Humboldt 
powerful American Tobacco Company. Springfield F. & M. Teutonia Jefferson 
Some years ago this organization car- Queen City 
ried a great deal of the fire insurance 
upon its factories at Durham, Maysville, Atlantic City, Ocean City, Wildwood and Cape May Property a Specialty 





Lancaster, Hartford, and elsewhere, 




















THE WORM TURNS. 





German Union Fire Sues Certain of its 
Shareholders for Circulating Alleged 
False Statements. 





An exhibition of tha worm turning 
upon its assailants is afforded by tae 
suit entered in the Circuit Court of the 
Maryland District by the German Uaion 
Fire of Baltimore against certain of its 
shareholders. The bill of complaint 
reads: 

“The German Union Fire Insurance 
Company of Baltimore, a corporation 
incorporated under and by virtue of the 
laws of the State of Delaware, plaintiff, 
and a citizen thereof, by George A 
Finch, its attorney, sues Jasper M. Law- 
ford, James L. Sellman, Albert W. Adt, 
and B. Howard Haman, defendaats, all 
citizens of the State of Maryland and 
residing thereia. 

“For taat the plaintiff is engaged in 
conducting the business of fire insu:- 
ance in the States of Maryland, D2la- 
ware, and elsewhere in the United 
States of America, and has deserved 
and has the confidenc2 of its policyhold- 
ers and ageats, and is conducting its 
business in strict conformity with the 
insurance laws of all the States in 
which its business is transacted; and 
tae defendants, Jasper M. Lawford, 
James L. Sellman, and Albert W. Adt 
are the holders of certain shares of the 
plaintiff’s capital stock, and the defend- 
ant, B. Howard Haman, is an attorney- 
at-law acting for and on behalf of his 
co-defendants. And the plaintiff in fact 
says that said defendants, with the de- 
sign and for the purpose of realizing on 
the said snares, either by compelling 
the owners of a majority interest in the 
plaintiff to buy them, or by bringing 
about a liquidation of the plaintiff, have 
confederated and combined together to 
injure and destroy plaintiff's business 
by the dissemination of false and scaa- 
dalous statements made to the plaintiff's 
stockholders, agents, and policyholders 
concerning the plaintiff's condition and 
management, and by instituting suit 
against the plaintiff for the appointment 
of a receiver for its business, notwith- 
standing the fact that they, the said 
defendants, well know that no grouad 
for such suit exists. And the plaintiff 
further says that in pursuance of sail 
confederation and conspiracy and for 
purely personal and private ends, the 
said defendants have disseminated suca 
false and scandalous statements, and 
have recently filed against the plaintiff 
in the Circuit Court of the United States 
for the district of Delaware, a bill of 
complaint containing statements which 
are false and reckless; and have since 
the filing of. said bill at a meeting of 
certain stockholders of the plaintiff, call- 
ed by the defendants for the purpose of 
inducing such stockhold2rs to take part 
and assist them in their scheme, repeat- 
ed the false charges contained in said 
bill, falsely and recklessly accusing the 
officers of the plaintiff, among other 
things, of using its money for the pay- 
ment of their private debts. 

“And the plaintiff says that by reason 
of the premises it has been and is great 
ly damnified, and the plaintiff claims 
$50,000 damages.” 

The defendants will be required to 
plead to the above declaration by 
April 24. 


Bad Foundry Loss at New Brunswick, 
New Jersey. 





Burning paper blown from a nearby 
bonfire is thought to have started the 
blaze that eventuated in the destruction 
by fire of a portion of the extensive 
plant of the Empire Foundry Company, 
at New Brunswick, N. J., on Saturday. 
The entire force of the local fire depart- 
ment was called out, and had a hard 
fight of it. The estimated loss is $100, 
0600, with insurance of $55,000. 

The plant was originally built by the 
New Brunswick Foundry Company 
twelve years ago. In 1901 Herman 


THE EASTERN 


Broesel, a New York banker, purchased 


it and has since added new buildings 
jor new departments. The company 
produces gray iron castings and gas and 
coal stove work. It also manufactures 
an automobile cylinder. 





RAILROAD COMPANY LIABLE. 
Must Pay for Loss Caused by Flying 
Sparks—Insurance Company Com- 
plainant. 

A verdict for $1,260 was given the 
Spring Garden Mutual Fire Insurance 
Company, of York, Pa., in its action to 
recover from the Northern Central Rail- 
road Company the amount paid under a 
cwelling policy. The plaintiff's conten- 
tion was that the destruction of the 
building was caused through sparks fly- 
ing trom one of the passing engines. } 
‘three other local mutuals subsequent: | 
ly recovered $5,000 from the railroad, 
for loss suffered upon merchandise in 
the burned premises. | 





~_ 


CLOSING FIRE TRAPS. 





VigOrous Crusade Against Moving Pic- 
ture Shows Conducted by Brooklyn 
Authorities. 





Following a secret inspection trip by 
Commissioner F. V. S. Oliver, over a 
dozen moving picture piaces in Booklyn, 
have had their licenses cancelled, upon 
the ground of their being fire traps. Ali 
of the moving picture piaces in the city 
will be visited, and those failing to com- 
ply wita fire departmeut requirements 
will be promptly closed. 





A MEASURE OF SAFETY. 





Determined Effort Being made in 
Columbus, Ohio, to Put Electric 
Wires Underground. 








In spite of the failure of many efforts | 
through several years to secure sub 
mergence of overhead wires in the con- 
gested district of the Ohio capital, Di- 
rector D. J. Fisher, of the Board of Pub- 
lic Service, armed with personal knowl- 
edge of the wire troubles and dangers 
attendant on the recent Tracy-Wells 
fire and fortified with data from Fire 
Chief Charles J. Lauer, who has been 
fighting for buried wires since 1901, is 
working to secure an agreement with 
the wire-stringing companies whereby 
two miles of their wires shall be buried 
yearly until all in the special hazard 
district are underground. It is pro 
posed to follow the Detroit plan, under 
an ordinance to be passed, if an agree- 
ment is reached, providing that a joini 
conduit for all the companies shall be 
laid, the companies to pay proportion- 
ate amounts of the cost. It is believed 
the support of the telephone and tele- 
graph companies, which already have 
some conduits in operation, will be 
thrown to Director Fisher in his nego 
tiations with the light and power com- 
panies. 


ALL RESTRICTIONS REMOVED. 
Companies May Now Write Dwelling 
Business in Middle Department as 
They See Fit. 

Strong opposition having developed 
to the action taken by the Underwrit- 
ers Association of the Middle Depart- 
ment some time ago, in prohibiting the | 
inclusion of “yard fixtures” in dwelling | 
house forms, the Association at its lat- | 
est meeting rescinded its former action, | 
removing all restrictions. Hencefor- | 
ward each company is free to write the | 
business according to its individual | 
ideas. | 


$100,000 Fire at Easton, Pa. 


The main building of the Easton | 
Foundry and Machine Company at West | 
aston, Pa., burned last Thursday. The 
loss is placed at $100,000, partly cover- 
ed by insurance. 
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For The Protection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 


HAS A 
Cash Capital - - - $1,000,000.00 
Cash Assets - - -  $4,395,625.89 
Cash Surplus to Policy 
Holders - - - $%2,063,044,01 


The real strength of an insurance company is in the con- 
servatisom of its management, and the management of 
THE HANOVER is an absolute assurance of the seenrity 
of its policy. 

R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Ass’t Sec’y 
JAMES W. HOWIE, Gen. Agent 





HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 














PHENIX 
INSURANCE 
COMPANY 


OF BROOKLYN, N. Y. 


No. 68 WILLIAM ST. 
New York 








GERMANIA | 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 





Cash Capital ..... $1,000,000.00 
ee eee 5,874,016.00 
Net Surplus....... 1,509,442.33 
Surplus for Policy 
Holders........ 2,509,442.33 





HEAD OFFICE: 
Cor. William and Cedar Streets 


$1 12,000,000 





Paid in Fire Leases. re 
in the United States alone during 


60 YEARS 








BY THE 
LIVERPOOL 
AND T ONDON 
AND (LOBE 


Insurance Company. 





ASSETS U. S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 





CONFLAGRATION PROOF. 
New York Office, 45 William Street. 























Commercial Union Assurance Company 
(Limited) 
OF LONDON. 
PINE AND WILLIAM STS., REW YORK CITY 





Samuel Gans Leopold Gans 
President Vice-Pres. & Gen’| Mer, 


Samuel Gans Co. 
186-188 Wooster St., N. Y. 
New York Chicago Atlanta 

RENOVATORS OF FIRE AND 

MARINE SALVAGES 


Telephone 580 Spring 


Stocks handled at lowest percentage con- 
sistant with proper results, accompanied 


always with Cash Guarantee. Our methods 
fortify adjusters in advance of closing loss. 


Always telegraph or telephone at our 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office, Chicago, 207-208 E. Madison St. 


“‘The Leading Fire Insurance Companv 
of America.” 


WM. B. CLARK, President. 

W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 

A. N. Williams, E. 8. Allen, 

E. J. Sloan, Guy E. Beardsley 

W. F. Whittelsey, Jr., ‘‘ Marine” 








CALUMET 


INSURANCE COMPANY 


AGERTS. «222520... $585,795.19 
LIABILITIES: 
Reserve for Unearned 
Premiums........ 
Reserve for Losses, 
Unadjusted and 
other Claims. 
Reserve for Taxes.. 
Surplus to policy 
era 


214,889.81 


324,111.74 





Represented in the Agency Offices 
—@f— 


Fred. S. James & Co. 


84 William Street 
New York City 











VIRGINIA WEST VIRGINIA 


AGENTS WANTED 


NORFOLK FIRE 


Insurance Corporation 
NORFOLK, VA. 


NORTH CAROLINA 
MARYLAND NEW JERSEY 
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with proposition and reference, 


Ww AN TE YD 


Experienced Stock Salesman to sell stock, new high grade Fire 
Insurance Co. $100,000.00 capital. 


FIRE INSURANCE, Care EASTERN UNDERWRITER 


$50,000.00 surplus. Address 

















TRACTION RATINGS. 





Suggestion by Middle Department As- 
sociation That it Relinquish Control 
of Business. 

The Underwriters Association of the 
Middle Department has issued the fol- 
lowing to its members: 

“Whereas the concentration of finan- 
cial control of Electric Railway Proper- 
ties and allied classes has produced con- 
ditions which threaten the gradual loss 
of the business to Stock Companies un- 
der present methods of control by the 
various Underwriting Associations, be 
it 





“Resolved that this Association relin- 
quish jurisdiction over all rates and 
rules respecting the properties of Elec- 
tric Railroad, Blectric Power, Electric 
(and) or Gas Illuminating Companies, 
except risks the electric features of 
which is incidental and apart from the 
main purpose for which they are main- 
tained and operated, or electric light or 
gas plants owned by municipalities.” 





Provision For Appraisement. 





Senator Davis of Buffalo has intro- 
duced a bill in the New York Legisla- 
ture amending insuranc? law to provia, 
for the appointment of appraisers for 
the adjustment of fire insurance losses. 
Under its terms the insured and insurer 
each s2lect a party to represent their 
interest and the two selected are to 
choose an umpire. Should they fail to 
agree on an umpire the agreement for 
appraisal may be declared nul! and void 
by either party, or an application may 
be made to a county judge or supreme 
court justice for the appointment of a 
third man. 

It is also provided that appraisers 
must live in the county where the loss 
occurred, and not have acted in a simi- 
lar capacity for a period of six months 





For Surplus Lines. 





Whilden and Hancock, of New York 
City, have been given the Eastern gen- 
eral agency for the Hernando Insurance 
Company, of Memphis, Tenn., writing 
for it on strictly surplus business, 
A commisson of from ten to fifteen per 
cent. according to character and loca- 
tion of risks, will be allowed. 

The Hernando, which has been in con- 
tinuous operation since 1860, has a cash 
capital of $100,000, and a net surplus 
of $25,000. 





Entering Pennsylvania and New Jersey. 





Application for admission into Penn- 
sylvania and New Jersey has been made 
by the Central National Fire of Chicago. 
Within three months, it is expected, the 
capital of the company will be increas- 
ed to such an extent as to admit of en- 
try into New York. Whilden and Han- 
cock, of this city, are general agents 
of the Central National for the Eastern 
States. C. R. Krause will be its repre- 
sentatives for Philadelphia and vicinity, 
while EB. E. Hall of New York City, will 
have charge of the New England field. 





More Head Office Space for Rochester- 
German. 





Work has already commenced in the 
enlargement of the home office building 
of the Rochester-German Insurance 
Company, of Rochester, N. Y. The ex- 
tension will have a frontage of forty- 
seven feet on Irving Place. When com- 
pleted two floors in the addition will 


be accupied by the company, beside its 
present rooms, the increased space be- 
ing demanded by the rapid growing 
business of the institution. 





SPECIAL AGENTS TO CONFER. 


Manager Reed of Suburban Exchange to 
Meet the Field Men on Friday. 





The second conference had between 
the management of the Suburban Fire 
Insurance Exchange, and the special 
agents of the membership companies, 
having jurisidiction in the territory, 
will be held in New York City to-mor- 
row. It might not be amiss at the gath- 
ering to see wnat basis of fact thera is 
for the oft made complaint of local 
agents as to the scant courtesy given 
them by the minor employees of the Ex- 
change, whose attitude toward those 
seeking legitimate information, is on a 
par with thai assumed by a war depart- 
ment minion with a strong headquarters 
pull. 





MUST WAIT A BIT. 





Peoples National Fire Barred from Ohio 
Until Its Capital be Fully Paid 
Up. 





An erroneous impression has been 
created by published reports concern- 
ing the status of the negotiations by 
the People’s National of Philadelphia 
and the Ohio Insurance Department re- 
garding the company’s application for 
license to do business in Ohio. 

Superintendent Lemert has not ruled 
as has been reported, that the company 
must show a year’s experience before it 
can be admitted to the State. The re- 
port probably grew out of a possible 
statement of the swperintendent that 
the Ohio department uniformly has ad- 
vised Ohio companies that it is best for 
them to acquir2 at least a year’s exp=- 
rience at home before seeking admis- 
sion to other States; but the depart- 
ment never has made such a ruling, as 
affecting either Ohio or foreign compa- 
nies. 

The insuperable obstacle to the pres- 
ent admission of the company is the 
Ohio law which provides that before it 
can be licensed an insurance company’s 
capital must be fully paid up. The 
People’s National has $1,000,000 of 
authorized capital, of which only about 
75 per cent. has been paid in. 





SUPERINTENDENT OF AGENCIES. 





Transferred from the 
Field to Head Office of 
National Union Fire. 


George Diebolt, 
Ohio 





George Diebolt, who has been trans- 
ferred from the Ohio field to the home 
office of the National Union of Pitts- 
burg; will assist in the underwriting 
and will have the title of superinten- 
dent of agencies. President E. E. Cole 
of the National Union advises that 
nothing will be done for the present in 
the matter of filling the vacancy in the 
Ohio field. 

H. B. Jones is superintendent of 
agents in the company’s Eastern de- 
partment. 





Southeastern Underwriters Association. 





Next annual meeting of the Soutn 
eastern Underwriters’ Association will 
be held at the Hotel Chamberlain, Old 
Point Comfort, Va., on May 26th, which 
is in line with a sentiment expressed at 
the last meeting that it would be better 
for the association if its meetings were 
not brought so far north. 


HUNTING TROUBLE. 





Local Agents at Cleveland Credited 
With Attempting to Regulate 


Commissions. 





If the reported attempt of the Cleve- 
land, Ohio, local agents to regulate 
brokerages is well founded, the men o: 
the Forest City are preparing troubie | 
for themselves, compared to which their 
recent squabbles over Jewisa competit- | 
ors, trust company side-liners and simi 
lar matters, will be as nothing. 

The Ohio law not only expressly for- 
bids rate agreements, but likewise pro- 
hibits in most explicit terms, any un- 
derstanding as to commissions. Com- 
pany managers have carefully refrained 
from violating the statute in either par- 
ticular, and have no wish to see their 
agents get enmeshed. Tae local men 
should heed the experience of their 
brethren at Waco, Texas, who recently 
formed a secret agreement as to rates 
in utter defiance of the State law, and 
the instructions of their respective com- 
pany managements. 

Cleveland numbers some four hundred 
local agents, or about fifty per cent 
more than are neejed. The result is 
that trouble of one kind or another is 
constantly occurring in the city, and 
while it has not been of a serious na 
ture thus: far, it serves to keep head 
office men on the anxious seat. Cannot 
some of the strong men of the city, and 
luere are a slumber of suca, get to 
gether, and once and for all put a 
quietus upon the disturbing element? 





Blue Goose Meeting on the 26th. 





The annual meeting of the New Jer- 
ey Pond of the Ancient and Honorable 
Order of the Blue Goose, will be held 
at Herman’s this city, on the 26th inst. 





Will Write Marine Insurance. 

The Old Colony Insurance Company 
of Boston has decided to write Marine 
Insurance in addition to the fire busi- 
ness now transacted. 











In Massachusetts. 





Admission into Massachusetts is 
being sought by the Humboldt Insur- 
ance Company of Pittsburg, Gilmour 
and Coolidge will be its agents for 
Boston and viciaity, 





J. Lehrenkrauss’ Sons, prominent 
Brooklyn agents, intend erecting a fire 
proof building at 359 Fulton street, 
which will be from four to six stories 
in height, fronting 20 feet on Fulton 
street, with a depth of 90 feet. It is un- 
derstood that the firm will occupy the 
entire building in conducting its in- 
surance and banking business. 





An amicable arrangement having 
been reached between the parties at in 
terest the Queens County Water Com- 
pany will complete the laying of the 
72-inch ‘stee] water main from Clear 
Stream to Amityville, Long Island. 


Marine Disasters. 





Two hundred and twenty-one persons 
perished by shipwreck and 89 vessels 
met with disaster off the New England 
and British North American Coast in 
the fall and winter months. The finaa- 
cial loss is placed at $3,000,000 
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Northern Assurance Co. 


OF LONDON, ENG. 





U. S. Statement as of Jan. 1, 1908. 
Admitted Cash Assets..... $4,592,630 
All Liabilities, incl. Res’rves 3,257,435 


Net Surplus in U. S...... $1,335,195 





Eastern and Southern Departments 
Company’s Building, 
38 Pine Street, New York. 
GEORGD W. BABB, Manager. 
T. A. RALSTON, Sub-Manager 


BRITISH AMERICA 
ASSURANGE GO. 


FIRE AND MARINE 


Head Office: Toronto, Canada 
UNITED STATES BRANCH 


January 1, 1908. 
DOOURS: 6 knecdsdncedssssosnurs $1,545,433 
Surplus in U. S. $481,771 
HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 
W. B. MEIKLE, Gen. Mgr. 











IN CASE 


similar request in their policies. We hav 
country, and if you’re interested, will glad 





could you prepare gnything like an accurate valuation of your property with verified 
plans and specifications of your buildings? Most insurance companies incorporate a 


COATS & BURCHARD CO., Public Appraisers, 159 La Salle Street, CHICACO. 


J. D. PICKARD, seoreseniative, 27 William Street, NEW YORK 


OF FIRE 


e appraised some of the largest plants in the 
ly estimate the cost of similar service for you. 
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FIRE ASSOCIATION 


Office: 
Organized 1817 





E. 0. Irwin, Pres. 


R._N. Kelly, Jr., Asst. Sec. 


Company’s Building, 407-409 Walnut St. 
Incorporated 1820. 
Cash Capital, $500,000. Assets, $7,301,261.56. 

T. hk. Conderman, Vice-Pres, 
M. G. Garrivues, Sec. and Treas. 


OF 
PHILADELPHIA fF 
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~ CASUALTY AND 


THE EASTERN UNDERWRITER. 





SURETY HAPPENINGS 





A REMARKABLE DECISION 


SUPREME COURT. 





BY MISSOURI 





Declares Liability Insurance to be Op. 
posed to Public Policy—Strong Dis- 
senting Opinion. 

Liability underwriters are greatly ex- 
ercised over the remarkable opinion re- 
cently handed down by the majority 
members of the Missouri Supreme 
Court in the case of F. C. Breedon, 
against the Frankfort Marine, Accident 
and Plate Giass Insurance Company. 
The pith of the decision, which covers 
72 pages of closely written legal cap, 
is found in this declaration: 

“We therefore hold that the policy of 
insurance mentioned in the pleadinzs 
and evidence is absolutely null and void, 
and did not authorize respondent to in- 
tercede and maintain the Big Cirele 
Mining Company in its defense to the 
action brought against the appellant.’ 

Breedon, the plaintiff in the action, 
while employed by the Big Circle Min- 





ing Company was injured. He sued for 
damages and the trial court awarded 
him a verdict for $2,500. Appeal from 
this -decision was made by the defend- 


and a revisal of the 
verdict secured. At this point the in- 
surance company, acting for its assur- 
ed, settled the case by the payment of 
$1,000. Subsequently the injured man 
instituted a second action, which 
tnrough the failure of the mining com- 
pany to contest, resulted in Breedon’s 
getting judgment for $3,500. 

In reviewing the litigation the 
Supreme Court enunciated the doctrine 
above set forth. What the carrying out 
ty their logical conclusion of the views 


ant corporation, 


therein expressed would mean, is ver} 
clearly and foreefully set forth in the 
dissenting opinion of Justice Heary 


Lamm as follows: 
Dissenting Opinion. 
In the Supreme Court of Missouri. 
Div. No. 1. October term, 1908. 


F. C. Breedon y. Frankford M. A. & 

G. Ins. Co. 

Dissenting opinion (concurring in 4th 
Par. and result.) 

I agree to the result reached in the 
fourth paragraph of the opinion of my 
Brother Woodson and (within bounds) 
to the second. There was aa accord and 
satisfaction of the claim for damages 
on a consideration paid by defendant 
and knowingly received as sucn by 
plaintiff. That settlement once judi- 
cially determined ends the case, does 
it not? When that conclusion is reach- 
ed are not other questions discussed 
either obiter or academic? 

I pick no quarrel with some of the 
ethical views set forth with animation 
in the other paragraphs, but I entirely 
dissent from the conclusions to be 
handed down as rulings by this court. 

It would seem that if the reasoning 
is accepted as sound and the doctrines 
announced are allowed full judicial 
play, and are to be followed and applied 
as g2neral rules of law, they must in- 
evitably sap and overthrow the founda 
tions on which all insurance is built, 
whether life, fire, accident, nealth, or 
maritim2; because neglect (that is, 
lack of due care) of human lif2 and 
limb is incidentally bound up in, or re- 
lated to, every form of insurance, is ele- 
mental in the idea of all insurance; and, 
therefore, if indemnity may not go in 
one form of insurance for that it en- 
courages negligence, it ought not to go 
in another, under the maxim: Like rea- 
son makes like law. 

To illustrate: take a contract of bot- 
tomry. The master’s ship and cargo 
are insured by the payment of a large 
interest on a loan which the ship and 
cargo are hypothecated to secure. If 
the ship be cast away, or the event hap- 
pens on which the risk hinges, the loan 
is not to be repaid and the master 
stands to lose little or nil. As the argu- 
ment runs, as I see it, a master, so s2- 
cured through self-interest will be in- 
clined to put an unworthy vessel to sea, 
or negligently sail her. He cares not 
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MARYLAND CASUALTY 
COMPANY’S ABC SERIES 























or persons. 
the injuries covered are of frequent 
occurrence. It does not require much 
argument to show the need for this 
insurance. 


Policy, issued only by the Maryland 
Casualty Company, furnishes com- 
plete protection. 


EAMS INSURANCE 
covers the liability of 
the owner of the team 
for damages caused by 


it to any other person 
The rates are low and 


The “Maryland” Teams Liability 


President 


Baltimore, Maryland 








Automobile Liability, Burglary and Theft, Fly 
Wheel, Public Liability,General Liability, Plate 
Glass, Health, Stearn Boiler, General Water 
Damage, Physicians’ Defense, Persona! Acci- 
dent, Employers’ Liability, Teams Liability, 
Elevator, Vessel Liability, Sprinkler Leakage, 








ARYLAND /ASUALTY, 
ERITS \OMPLETE\ONFIDENCE 


OMPANY 











Disability and all other classes of Casualty 
) Insurance. 





(so runs the argument) whether she 
sinks or swims. Whena she goes down, 
what becomes of the sailors and pas- 
sengers? Their flesh goes to the 
fishes and their bones whiten the bot- 
tom of the sea. Is bottomry, therefore, 
a void contract? 

Take a fire insurance policy—say, on 
a theatre. The owner, being indemni- 
fied, is secure. Therefore (so squints 
the argument) he will neglect precau- 
tion against fire. Observe, such pre- 
caution costs money, it pays him to 
skimp and save. Now, when a fire oc- 
curs and human beings cremated as 
in a fiery furnace, heated seven times 
hot, are not third parties involved? Did 
not the owner’s negligence lead up to 
injury of many people? And, on ths 
theory advanced, is not the contract of 
fire insurance void? Precisely the same 
result may be reached by that line of 
argument in accident, health and life 
insurance. — 

Overturns Precedent. 

Moreover, the opinion of my brother 
overturns a line of our own decisions 
fortified by others in courts of the very 
highest respectability directly in point. 

Not only so, but it unfeignedly seems 
to me that it will. without adequate legal 
excuse, profoundly distress and unset- 
tle the business affairs of this State long 
adjusted to such insurance. This we 
ought not to do unless thers is no es- 
cape from it. As a court we lay under 
a covenant to hew to the line of the 
law without fear and without favor, but 
he would be a bold and bad axman who 
in hewing to the line did not first 
take care to locate the right line to 
hew to. 

It may be that a provision, or more 
than one, in the policy is. in whole or 
part, obnoxious to settled law (on tha‘, 
the case not calling for it, I say noth- 
ing at this time). but the form of insur- 
ance I hold legal, and its general ‘scope 
and plan seem to me no* obnoxious to 
publie policy or sound merals. TI con- 
clude so because the basic theory of the 
principal opinion seems grounded on a 
notion quite for2iga to the law, to-wit 
that self-interest, once set on foot, will 
inevitably goad or seduce the master 
into a fixed attitude of cruelty, oppres- 
sion or neglect to the servant. The law 
does not tolerate that doctrine or view 
the employer of men with such cold and 
suspicious eye. In these times of un- 
rest when there abounds elsewhere a 
set attempt, long persisted in, to split 
mankind, whether or no, into warring 
classes, natural enemies all, based on 
the bitter and nerverted notion that men 
are bound to be enemies wherever and 
whenever one employs and the other 
serves, this court. as I read its judg- 
ments, has set its face like flint against 
that heresy as unknown to the law of 
the land, ruinous to the social compact 
in a nation of free people and unsound 
in philosophy. We but, play with fire 
when we directly or indiractly announce 
it. I cannot agree that A loses or weak- 
ens his humane instincts toward B 
when he hires B to labor, or when he 
takes out a policy of insurance indemai- 
fving himself against loss by reason of 
imperfect machinery, inadvertent lapses, 
lack of due care, forgetfulness, or other 
form of unintentional wrong. Tabor is 
honorable. It accords with divine law. 
It accords with natural law. There is 
mischief in idleness. Respect for the 
life. limb. and happiness of the laborer 
is implanted in man and reigns among 
the natural equities of the human 
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PROMOTING IN NEW YORK CITY 


NEW CASUALTY AND SURETY Co. 








George G. Brewn Organizing the Bank- 
ers and Manufacturers Guarantee 
Co.—General Plan. 





From headquarters in New York City, 
George G. Brown, long or Cieveland, 
Ohio, and widely known to casualty un- 
derwriters throughout the country, is 
promoting a new corporation, titled the 
Bankers and Manufacturers Guarantee 
Company. The intended capital is $1, 
000,000, and the surplus, $500,000. 

Business will be written in the follow- 
ing lines: Fidelity bonds; surety bonds 
to employees of the Federal Govern- 
ment only; depository bonds; permit 
and license bonds; bank, residence and 
mercantile burglary insurance; employ- 
ers, public contractors, contingent, gen- 
eral, residence, landlords, elevator and 
teams liability; steam boiler, plate 
glass; personal accident and disability 

Local Stockholders. 

Mr. Brown intends securing a number 
of local stockholders in each large city, 
together with a local director, the latter 
to act as chairman of an auxiliary board 
to be composed of “four or more promi- 
nent and influential manufacturers; one 
banker, one prominent attorney, one 
surgeon of high standing and one local 
office manager.” Meetings will be held 
once a month, unless contingencies 
arise in which case the members would 
be specially convened. 

The board, it is planned, would co- 
operate with the local manager in ob- 
taining new business, and passing upon 
all local matters, “includ'ng claims and 
adjustments.” 

Quoting from the prospectus it is 
stated that: 

“Every safeguard reyutred to protect 
the interests of the policyholders and 
the stockholders of this company, will 
be included in our operating plan, and 
our by-laws will guarantee underwrit- 
ing management by able and experi- 
enced men in this special class of in- 
surance.” 





breast. That there may be now and 
then those who violate these equities 
does not militate against the rule itself. 

A predisposition to fraud, neglect or 
any form of wrong in never presumed 
by the law. It must be established by 
proof. In dispensing justice through 
the courts, where one of two open the- 
ories must be taken, and the other 
left, the one ignoble and the other noble, 
the law takes the nobler one of the 
two where thea facts warrant either. To 
say that indemnity is bound to produce 
neglect, and that because the master 
cannot contract against his own neglect, 
therefore he cannot contract for in- 
demnity, is to my mind unsound argu- 
ment becaus2 the promise is unsound 








AGENCY CONNECTIONS 


for new Casualty Company ‘‘now 
writing business” in Pennsylvania, 
New Jersey, New York and all 
New England States. Excellent op- 
portunity for good producers, 
Address CASUALTY 

care of Eastern Underwriter 














NOW ORCANIZINC 





Enterprise Accident & Casualty Insurance Co. 
Home Office, Land Title Bldg., PHILA., PA. 








PROPOSED CAPITAL....... 
SURPLUS ........-----::-ee cere 
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NEW CAPITAL PAID IN. 





Philadelphia Casualty Now Has $500,000, 
With Substantial Surplus—Assets 
Near Million and Half. 

President Walter Le Mar Talbot of 
the Philadelpaia Casualty Company 
states that the arrangement for increas- 
ing the capital stock of the company 
to $500,000, and adding $200,000 to the 
net surplus has been fully consummated 
and that the company now has assets 
of approximately $1,400,000. 

It will be recalled that following a 
complete change in the management of 
the company some six months ago its 
affairs were found to be most unsatis- 
factory from a financial point of view. 
Heavy losses had been experienced in 
the Credit department while on the 
other hand pressure for business had 
very materially increased the reserve 
liability and incidentally swelled the 
amount of outstanding premiums. Mr. 
Talbot, having been placed in cnaarge 
as president, took hold of the situation 
in an energetic manner and the stock- 
holders immediately contributed $150,- 
000 which placed the capital intact and 
gave a small surplus. 

At that time it was announced that 
the capital stock would be increased 
$200,000 after the opening of the year 
1909 and that a like amount would be 
added to the surplus. This has now 
been accomplished. 





“MARINE LIABILITY POLICY.” 





Desirable Contract Newly Issued by the 
Philadelphia Casualty Company— 
Hazards Covered. 





Holders of the “Marine Liability 
Policy” of the Philadelphia Casualty 
Company, Philadelphia, are by its 
terms indemnified against: 

Damages arising from loss of life or 
bodily injury accidentally suffered by 
any employee or employees, while on 
or about a vessel, or by non-employe?s 
if the injury is caused by an employee, 
including loss from collision, boiler ex- 
plosion, or perils of navigation. Any 
damage suits brought against the as- 
sured will be defended by the company, 
and bonds required thereby up to the 
limit of the corporation’s Jiability will 
be supplied. All expense in connection 


with tae litigation will be borne by the 
Philadelphia Casualty. 
Every condition of the contract is 


clearly set forth, as is also a copy of | 


the declarations made by the assured, 
thereby avoiding all question as to the 
latter should their nature be called into 
account later. 

The prudent business man guards 
against every possible contingency. The 


latest policy of tae Philadelphia Casu- | 


alty Company is in line with this need 





CANNOT USE PUBLIC FUNDS. 





Attorney-General of Ohio Rules that 
State Officials Must Pay Their 
Own Bond Premiums. 





Attorney-General U. G. Denman, of 
Ohio, in a ruling given last week to the 
State Bureau of Uniform Accounting, 
held that public funds cannot be used 
to pay premiums on surety bonds fm 
public officials. He held that the giv- 
ing of a bond is one of the steps neces- 
sary to qualify an official to take office; 
that the premium is a debt which he 
must contract before he becomes an 
official and while he is yet a private 
citizen; and that its payment does not 
fall within the duties of his official po 
sition. 

Two prominent agency appointments 
made by the Aetna Indemnity Company 
in Florida, which State has recently 
been entered, are those of J. & B. 
Lowry at Tampa, and Race and Paul, 
at Jacksonville. Both offices. will 
handle all of the company’s depar- 
ments. 








CUNNINGHAM & CO. 


1 LIBERTY ST. 
New York City 


GENERAL AGENTS 


Personal Accident and Health 
Department of 
The 


COLUMBIAN 
NATIONAL LIFE INS. CO. 
of Boston, [lass. 


The most up-to-date Accident and 
Health Policies issued 


Health Policies issued separately 
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THE | 
EMPIRE STATE 
SURETY 


COMPANY 
OF NEW YORK 


Capital $500,000 


We Want Agents | ‘coneact Bond 
Who Are Producers 


For information and | Accident 
open territory 
address 
GILBERT CONGDON 
Agency Superintendent 
84 William St., 


Public Official and 
Fidelity Bonds 


Plate Glass 
Burglary 
Steam Boiler 
and all lines of 
Liability 


New York Insurance 











PAYNE & RAMSEY 


Inc. 


NEW YORK CITY OFFICE 
1 LIBERTY STREET 


General Agents 


United States Casualty Company 














The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liabil ty 
Insurance Company in the World 
LIABILITY, STEAM BOILER, ACCIDENT, 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


| SAMUEL APPLETON, United States Manager 


Employers’ Liability Building, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





PHILADEL PHIA 
CASUALTY CO. 


WALTER LE MAR TALBOT 


President 


RECORD FOR iscs- 
(mm 


Increase in Assets - - - over 20% 
increase in Prem.income over 25% 
Increase in Reserves - - over 41% 
LIABILITY--AUTOMOBILE --PERSON- 
AL ACCIDENT--HEALTH--PLATE 
GLASS--AND CREDIT 
INSURANCE. 











a<c/Dt4T INS Upper comPIM" 





at New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presiden. 
290-282 Broadway, New York.“ 





THE BEST RESULTS 


are obtained by agents who represent the 


CONTINENTAL CASUALTY COMPANY 


CHICAGO, 


because the 


accident and health insurance. 


ILLINOIS 


have the Greatest Variety of the Most Attractive policies of 


f you would share in the prosperity of Continental representatives, address 
H. G. B. tonnage President and General Manager 


1208 Michigan Avenue 


Chicago, Illinois 








INSURANCE Co, 
Home Office, 


PLA‘’E GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


Daniel D. Whitney, Vice-Pres. 





METROPOLITAN CASUALTY 


Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED, y 


OF NEW YORK, 


47 CEDAR STREET. F 


Alonzo G. Brooks, Ass‘t Eec. 














EXECUTES:—Surety Bonds, Contractors, 
Court, and covering all 
miscellaneous require- 


ments 

Fidelity Bonds guarantee- 
ing the honesty of em- 
Ployees in positions of 
public and private trust 





THE 4TNA INDEMNITY COMPANY 


OF HARTFORD, CONN. 


ISSUES :- Burgtary Insurance Policies 
Plate Glass Insurance Policies 
Personal Accident Policies 
and 
Health Insurance Policies 


We have desirable benner~ for Agents and would be giad to correspond 
with business producers 





THE ETNA INDEMNITY COMPANY, 68 WILLIAM ST., NEW YORK 


LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, 


Head Office 
CHICAGO 


A. W. MASTERS 
Gen’! Manager 


Liability, Accident, 
Health, Credit, Burglary 
and Sieam boiler 





Established 1869. - 


ENGLAND 
F. J. Walters 


Resident Manager 
45-49 Cedar St. 
New York 
Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Mgrs. ,-_—-——— 
New England 








Assets.. 
Capital and ‘Surplus 


Plate Glass, Steam Boiler, Fly Wheel, 


Liability and Bonded Attorneys’ List. 


ROBERT J. HILLAS, Vice President and Sec. 
FRANK E. LAW, 2nd Asst. Secretary 








THE FIDELITY AND CASUALTY COMPANY 


97 to 130 CEDAR ST., NEW YORH CITY. 


Losses paid to January 1, 1909 
This Company grants insurance as follows: 


Bonds of Suretyship for persons in positions of trust, Fidelity Bonds, Burglary, 
Employers. Public, Teams, Workmen's 


Collective, Elevator and General Liability ; Personal Accident, Health, Physicians’ 


mete OFFICERS...... 
GEORGE F. SEWARD, President 


$ 8,649,885.66 
3,011,834.00 
29,195,835.85 


HENRY CROSSLEY, Asst. Secretary 
GEORGE W. ALLEN, 3rd Asst. Secretary 


















UNITED SURETY COMPANY 


BALTIMORE MD. 













JOHN B. MURPHY, 
RESIDENT VICE-PRESIDENT. 


New York Office, 84 William Street. 







TELEPHONE )770-71 JOHN. 








The Southern States Life Insurance Company 


OF ALABAMA 
WILMER L. MOORE, President 
T. D. MEADOR, FRANK ORME, 
Vice-President Sec. and Treas 
A CLEAN RECORD 
“The administration of the Company has 
been beyond reproach.””—From the report 
of Actuary 8. . Wolfe, examiner for the 
Alabama Insuranc* Department. 

We base our claim for support on 
SOUNDNESS not SENTIMENT 
Reliable Agents who want Liberal Contracts 
can apply to 


none f, F. MOORE, Agency Secretary 





JACKSON, Field Superintendent 
Candier Building, Atlanta. Ga, 














INSURANCE 


EUREKA LIFECOMPA eh 


Home Office, Richmond, Va. Executive Offices, Philadelphia, Pa. 


Authorized Capital, $300,000.00 
A Safe, Sound, Reliable and Progressive 
Company 


Liberal and up-to-date Ordinary and Industrial Policies issued. 
respondence with personal writers solicited. 











Cor-| 


Address PENN SQUARE BUILDINC, PHILADELPHIA, PA. | 








Industrial Life and Health Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women and children against loss by sickness, accident and death, 
all under one policy. Premiums, 5 cents to 50 cents per week. 


Organized 1891, enjoys seventeen years of unprecedented success; maintains 


seventy-five branch offices in Georgia, North Carolina, Alabama and_ Florida. 
Closed the year 1907 with marvelous results. Tobe fully appreciated, our policy 
contract must be compared with other companies, you being the judge of which 


We know the verdict will favor our contract. 


8. C. McEAcHERN, Second Vice-Pres. 
L. M. SHEFFIELD, Secretary 


is the best. 


JoHN N. McEACHERN, President 
i. H. Dopss, First Vice-President 











Scranton, Lite Ins. Co. 


sngamnieanad under the laws of the State of Penna. 


Capital, » = $300, 000.00 


Seve you seen our new 124%4% coupon policy combining 
guaranteed dividends, disability protection, 
and stock option? We can give good 
territory to live men. 
INSURANCE GAIN FOR 1908 - - = $6,342,250.00 


SCRANTON, PENNSYLVANIA 








THE EASTERN UNDERWRITER. 
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WANTED—SUPERVISORS 


WE ARE PAYING FOR BETTER THAN $1,000,000 PER MONTH 
WE ARE OPERATING IN 


KANSAS TENNESSEE MISSOURI KENTUCKY OKLAHOMA 
TEXAS ILLINOIS ARKANSAS MICHIGAN FLORIDA 
GEORGIA PENNSYLVANIA ALABAMA VIRGINIA 80. CAROLINA 
INDIANA OHIO WEST VIRGINIA 
We want to double our production, and are placing Home Office Supervisors in direct 
charge of the werk in each State. We pay Supervisors a appenaia salary. Only 


aggressive men with good records and plenty of ambition need apply 
Address in confidence, W. O. JOHNSON, President 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 
B. SELLS, Assistant to the President 
THE ROOHERY, CHICAGO, ILL. 














Peters Building 


A Strong Southern Legal 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


EMPIRE LIFE INSURANCE GOMPANY 


HOME OFFICE 


ATLANTA, CA. 


Reserve Company, 











| 





MAXIMUM PROTECTION—-MINIMUM COST 
PHILADELPHIA, PA. 
WILLIAM W. RULEY, President 
THE SPECIAL FEATURES OF THIS COMPANY WILL INTEREST AGENTS. 
L. R. BONTA, Mannger of Agencies, Pennsylvania Bidg., Philadelphia 


ADDRESS, 











HARTFORD 


Life Insurance 
Company 


Chartered Forty-Three Years 
It Will Help Your Canvassing 


To Be Able To Offer Policy Contracts 
Up-to-the-Future, Participating or 
Non-Participating, Annual or, De- 
ferred Dividends, Lower Rates. 
Values Based Upon The Full Reserve. 

Talk it over with 
BURTENSHAW & SIBLEY 
MANAGERS 
402-6 Penobscot Bldg. 
DETROIT, MICH. 











American National 
Life Insurance Co. 


of 


Lynchburg, Va. 





‘« The most progressive, 


conservative 


Southern 


Company.”’ 





AGENTS WANTED 


in Virginia, 


North Carolina, 


South Carolina, Georgia, Mis- 
sissippi and Texas. 











Home Office: 
839 MARKET ST, 
Wilmington, Del. 


Commissioner. 





JOHN LANGHAM, Jr., President 
G. M. NETTLESHIP, Agency Secy. 





INCORPORATED 
1899 


THE HOME LIFE INSURANCE COMPANY OF AMERICA 


Executive Offices: 
416-18-20 WALNUT ST. 
Philadelphia, Pa. 


$2,760,300 


: paid for Ordinary Insurance written in 1908. All modern forms 
™) of Ordinary an Industrial policies issued 
IN FULL IMMEDIATE BENEFIT 
All Ordinary policies are registered and signed by the Insurance 
Agints wanting to sell an ideal stock proposition 
can obtain excellent contracts. 
Address Executive Offices: 


JOSEPH L. DURKIN, Secretary 
M. LALLY, Supt. Industrial Department 























